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Key Deals
M&A
Date

Target

Acquirer(s)

Sector

Amount
($mm)

1/5/18

Payments

$7

1/2/18

Securities

NA

10/24/17

Securities

$400

9/25/17

Securities

$195

Financing
Date

Target

Lead Investor

Sector

Amount ($mm)

1/4/18

Securities

$42

1/4/18

Securities

$75

1/3/18

Data & Analytics /
IoT

$270

1/3/18

Insurance

$500
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Preface
Each week, Evolve Capital Partners compiles select M&A and financing transactions across the
finance and technology sectors. We analyze multiples sources of publicly available information
and source each transaction. We also release a weekly news update of relevant news and press
releases across the sector.
Evolve Capital Partners is a specialized investment bank focused on businesses serving
industries at the intersection of finance and technology. We are a dedicated, creative, and fully
independent investment bank that advises private and public companies on merger, divestiture
and acquisition transactions, and capital raising through private placements. Founded in 2012,
we are based in New York.
You can learn more about us at www.evolve-capital.com. We post past weekly transaction and
news updates on our website, plus in-depth industry research reports.

To contact us, please email admin@evolve-capital.com or call (646) 688-2792.

Sectors we cover at the intersection of finance and technology include:

Bank Technology Solutions

Healthcare Tech

Securities

BPO

Insurance

Specialty Finance / Alternate
Lending

Financial Management Solutions

Payments

Data & Analytics / IoT
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Deals Count
Sector

Number of Deals

% of Total

Bank Technology Solutions

0

0%

BPO

0

0%

Financial Management Solutions

4

14%

Healthcare Tech

3

10%

Insurance

6

21%

Payments

5

17%

Securities

7

24%

Specialty Finance / Alternative Lending

1

3%

Data & Analytics / IoT

2

7%

Others

1

3%

Total

29

100%
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BANK TECHNOLOGY SOLUTIONS
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In April, HCL Technologies Ltd agreed to acquire US-based Urban Fulfillment Services LLC for
up to $30 million (Rs 193 crore) to boost its mortgage BPO business.
In the same month, diversified conglomerate Essar Group agreed to sell its BPO business
housed under Aegis Ltd to private equity firm Capital Square Partners, to cut debt.

FINANCIAL MANAGEMENT SOLUTIONS
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Chrome River Technologies raises additional $35 million from
existing investors
Financial Management Solutions
1/5/18
Chrome River Technologies Inc., a developer of expense management and expense report
software, received a further $35 million in a December funding round from its existing investors:
Argentum Group, Bain Capital Ventures, First Analysis and Great Hill Partners.
The funding will be used to support international expansion, product innovation and potential
acquisitions.
Chrome River said it also be scaling up its investment in customer support.
Matt Harris, managing director at Bain Capital Ventures, said Chrome River is “the only private
company in the space that can serve the global 1000.”
The 10-year-old company is one of the few expense management companies that has been able
to attract that level of investment in a field dominated by the newly renamed SAP Concur.
Last summer, four expense management companies — Certify, Nexonia, ExpenseWatch and
Tallie – merged in order to mount a challenge to Concur.
But the market is growing: Business travelers and their companies are hungry for expense
applications that are integrated as well as automated.
The Bottom Line, an expense management blog, says that 60% of small and medium-sized
businesses have an expense policy in place, but 97% of those companies reported that they still
check for policy violations manually.
As mobile-enabled expense management systems become easier to use, the market is expected
to grow to $2.49 billion by 2021.
https://www.tnooz.com/article/chrome-river-technologies-raises-additional-35-million-fromexisting-investors/
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Stardog Union adds $3 million to Series A round
Financial Management Solutions
1/4/18
Enterprise Knowledge Graph startup Stardog Union has increased their series A funding to $9
million, by adding $3 million from the New York City-based venture capital firm Tenfore Holdings.
“We’re thrilled to have Tenfore Holdings as a new partner,” said Stardog CEO and cofounder
Kendall Clark in a statement. “Our Knowledge Graph Platform has the potential to transform the
way enterprises manage their data. Tenfore’s experience, both as investors and operators, and
their network will be invaluable in helping us get there.”
The funds will be used on marketing, sales and speeding up product development for the Crystal
City–based firm. The other $6 million was led by DC’s Grotech Ventures, with participation from
Core Capital and Boulder Ventures.
“Other solutions today cater to a slice of the enterprise data landscape. Stardog’s pace of growth
is exciting, and Tenfore is pleased to back this exceptional team,” said Dan Levine, managing
member of Tenfore Holdings in a statement.
If you’re confused on the definition of an Enterprise Knowledge Graph, check out our recent
coverage of Stardog.
“All of your readers are super familiar with knowledge graphs and use them every day, because
what Facebook, Google and LinkedIn are based on monetizing very large datasets, and use
knowledge graph information to manage those datasets,” Clark told Technical.ly DC. “It’s a
technique for managing large scale datasets, so we provide software for companies to manage
their internal data sets using many of the same approaches and techniques that Google and
LinkedIn and Facebook use to manage their data.”
https://technical.ly/dc/2018/01/04/stardog-union-expands-series-funding-9-million/
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Asure Software acquires TelePayroll
Financial Management Solutions
1/2/18
Asure Software (NASDAQ-CM:ASUR), a leading provider of Human Capital Management (HCM)
and workplace management software, announced today that it has acquired TelePayroll and
TelePay Insurance, a Southern California based provider of HR, payroll and employee benefits
services. Family owned and operated since 1963, TelePayroll delivers its services to over 1000
regional companies, representing over 50,000 worksite employees.
For over 50 years, TelePayroll has provided payroll, human capital management and benefits
services to employers on the West Coast. TelePayroll has built its business on a customer-centric
model that includes dedicated customer support and deep payroll and tax expertise, powered by
Asure Software’s industry leading HRIS platform, Evolution. Pat Goepel, CEO of Asure Software,
will be the CEO of the new combined organization.
Asure CEO Pat Goepel stated that adding TelePayroll to the Asure brand will help further
penetrate the West Coast market, specifically California. “This acquisition allows Asure and
TelePayroll to evolve together as we are now able to provide clients with access to a greater
breadth and depth of solutions for the modern workforce. TelePayroll clients will have the
opportunity to choose from a variety of new products, including our powerful digital workspace
solutions, while still enjoying the services and support they currently value from their relationship
with TelePayroll.”
TelePayroll clients will experience no disruptions of service model or delivery and will benefit from
many new enhancements. TelePayroll President Michael Gilberstadt said, “We are so pleased to
take this next step in our company’s future by joining forces with Asure Software. Through this
acquisition, we’re making it possible for our clients to be directly connected with the manufacturer
of the software, ensuring early access to next generations of the software, as well as the
opportunity to access a variety of powerful new solutions. Asure plans software updates based
on input from users, and this relationship places the client in a position to impact the tools they
rely on to maximize their workforce investment.”
https://globenewswire.com/news-release/2018/01/02/1277080/0/en/Asure-Software-AcquiresTelePayroll.html
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Asure Software acquires Savers Admin
Financial Management Solutions
1/2/18
Asure Software (NASDAQ:ASUR), a leading provider of Human Capital Management (HCM) and
workplace management software, announced today that it has acquired Savers Admin. Based in
Winston-Salem, North Carolina, Savers Admin is an SSAE certified third party administrator (TPA)
specializing in customized products and services for companies of all sizes.
Since 1996, Savers Admin has provided employer solutions to hundreds of organizations in the
Carolinas, including payroll administration, COBRA administration, Section 125 (Cafeteria Plan)
administration, Health Reimbursement Account (HRA) administration, and employee benefits
administration. Savers Admin also delivers human resources support through its HR consulting
services and comprehensive HRIS platform, powered by Evolution, an Asure Software solution.
Asure CEO Pat Goepel said the acquisition of Savers Admin allows the company to expand its
solution into the Carolinas, delivering a complete workforce solution. “The acquisition is a natural
next step for Asure and Savers Admin, which currently resells the Asure’s Evolution HRIS.
Through the acquisition, Savers Admin customers will have the opportunity to access the entire
suite of Asure Software’s solutions to help organizations build workplaces of the future, including
our powerful digital workspace solutions.”
Savers Admin clients will continue to receive the local HR consulting expertise and payroll and
benefits support that they have come to value and expect, but will now benefit from access to
Asure’s workforce and workplace management solutions as well as the enhanced, more robust
support of a larger organization. Savers Admin President Debbie Berg said, “We are thrilled to
partner with Asure Software, enabling our clients to directly align with the manufacturer of the
software, thus providing a fully integrated and seamless solution for their Human Capital
Management. By joining forces with an enterprise organization like Asure, Savers Admin will rise
to a higher level of service delivery, expand our expertise and do more for our clients.”
https://globenewswire.com/news-release/2018/01/02/1277083/0/en/Asure-Software-AcquiresSavers-Admin.html
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TowerView Health raises $6 million
Healthcare Tech
1/5/18
TowerView Health, a technology developer to help patients manage complex medication
schedules raised $6.70 million of Series A venture funding from undisclosed investors on January
5, 2018.
The technology is used to build a combination of software and hardware device that reminds
about medication schedules and warns when a patient is falling off track, enabling both patients
and their clinicians to stay updated about the health condition.
Source: Pitchbook; Deal ID: 74052-64T
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VillageMD announces $80 million growth financing
Healthcare Tech
1/4/18
VillageMD, a national provider of primary care, announces that it has closed an $80 million growth
capital financing round led by funds managed by Athyrium Capital Management, LP, a leading
global investor in innovative, high-growth companies across the healthcare sector. VillageMD,
through its partnerships with primary care providers, delivers solutions and services that improve
clinical outcomes, enhance patient and physician satisfaction, and lower the total cost of care.
VillageMD previously raised $36 million in a growth capital financing round led by Oak HC/FT in
September 2015.
The VillageMD network now serves 2,500 primary care physician partners across six states,
making it one of the fastest growing primary care providers in the U.S.
“Our partnership with Athyrium represents an important next step in the history of VillageMD,”
said Tim Barry, VillageMD’s Chief Executive Officer. “While we are happy with the growth we
have experienced in the last four years and expect continued growth in the future, we are most
proud of the clinical and financial results we have been able to achieve with our primary care
partners. This growth capital not only helps us expand into new markets but, most importantly,
continue to invest in tools and technology that better serve primary care doctors and their patients.
We are excited to partner with the team from Athyrium, given their track record of success and
depth of experience in the healthcare sector.”
“We couldn’t be more excited about the opportunity to play a part in the VillageMD growth story,”
said Hondo Sen, a partner at Athyrium. “Our firm strongly believes in the value creation
opportunities available through innovative and disruptive, primary care-led models, and the
VillageMD team’s proven track record of results uniquely positions the company as a critical
change agent in U.S. healthcare by driving improved quality and cost outcomes through
partnerships with their growing network of primary care provider partners.”
VillageMD provider partners leverage VillageMD’s data analytics, physician-based care
coordination, and on-the-ground support resources, all of which have demonstrated significantly
greater clinical improvements at a lower total cost of care. VillageMD’s clinical care model also
aids its physician partners in providing more personalized attention, education, and support to
patients via integrated care teams of health coaches, diabetes educators, pharmacists, and
resource coordinators to address patients’ medical, emotional and social needs.
VillageMD’s value-based model of care is proven to drive results across multiple markets and
across all patient populations – commercial, Medicare, Medicare Advantage and Medicaid.
Practices that have adopted VillageMD’s patient-centric approach have been recognized by the
Centers for Medicare and Medicaid Services for high quality and high-performance metrics, such
as the following: admissions and readmissions rates 20 to 45 percent lower than the community,
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Medicare costs 20 to 45 percent lower than the community, and commercial costs 15 to 20 percent
lower than the community.
https://www.businesswire.com/news/home/20180104005836/en/VillageMD-Announces-80Million-Growth-Financing-Athyrium
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Connecture enters into a definitive agreement to be acquired
Healthcare Tech
1/4/18
Connecture, Inc. (OTCQX:CNXR), a provider of web-based information systems used to create
health insurance marketplaces, today announced that it has entered into a definitive agreement
to be acquired by entities affiliated with the global private equity firm, Francisco Partners.
The transaction has been approved unanimously by Connecture’s Board of Directors upon the
recommendation of a Special Committee of independent, outside directors. Under the terms of
the agreement, entities affiliated with Francisco Partners have agreed to pay $0.35 per share for
each share of Connecture common stock not held by Connecture’s existing preferred investors,
Francisco Partners and Chrysalis Ventures, and their affiliates. Upon completion of the
transaction, Connecture will become a privately-held company owned by Francisco Partners,
Chrysalis Ventures and their affiliates, which have all agreed to roll their existing equity into the
acquiring company. The agreement includes a 45 day “go shop” period, although there can be no
assurance that this process will result in a superior proposal. Francisco Partners and Chrysalis
Ventures, which together own approximately 70% of the combined voting power of Connecture’s
outstanding voting shares, have signed a voting and support agreement to support the transaction
and any potential superior proposal.
“This transaction comes after a transformational year for our company and we look forward to the
next phase,” remarked Jeff Surges, President and CEO of Connecture.
The closing of the transaction is subject to customary closing conditions, including regulatory
approvals and the affirmative vote by a majority of the outstanding shares of Connecture’s capital
stock voting together as a single class at a to-be-scheduled special meeting of stockholders. The
transaction is expected to close in the first half of calendar 2018.
The Special Committee that negotiated and recommended the transaction has retained Houlihan
Lokey and Raymond James as its financial advisors and Potter Anderson & Corroon LLP as its
legal advisor. DLA Piper LLP (US) is serving as legal advisor to Connecture. Francisco Partners’
legal advisor is Kirkland & Ellis LLP.
https://globenewswire.com/news-release/2018/01/04/1283693/0/en/Connecture-Inc-Enters-intoa-Definitive-Agreement-to-be-Acquired.html
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CLARA analytics, a leading insurance claims solutions
provider raises $11.5 million
Insurance
1/4/18
CLARA analytics (“CLARA”), a leading artificial intelligence (AI) and data science company
specializing in building easy-to-use AI-based solutions focused on claims operations for the
Property & Casualty and Disability insurance industries, today announced a $11.5 million Series
A funding round led by Oak HC/FT. CLARA enables the $800 billion global commercial property
and casualty market to improve financial performance by decreasing the billions of dollars in
claims leakage that occurs annually.
Today, solutions from CLARA empower workers’ compensation claims organizations to improve
the medical management of claimants while simultaneously reducing the costs of claims with
easy-to-use AI-based solutions, CLARA providers and CLARA claims. CLARA’s advanced
analytic solutions incorporate the latest in AI technology to reduce claims leakage and frictional
costs for insurance companies and self-insured corporations by:
• Detecting (early) potential litigation and optimizing legal representation to improve
outcomes and reduce defense expenses.
•

Connecting claims to the right providers to reduce indemnity costs.

•

Ensuring optimal treatment protocol is followed to reduce medical costs and lost time for
injured workers.

•

Ensuring appropriate claims resource(s) from the outset are aligned based on claims
complexity to improve outcomes.

•

Enabling the organization to leverage machine learning to scale the best practices of
senior adjusters and managers to the broader organization to improve overall
performance.

“CLARA is a first mover in utilizing AI to dramatically improve claims outcomes for the P&C
industry. Their technology is highly advanced and has already driven strong ROI for its customers
by reducing up to 10 percent of claims indemnity and loss adjustment expenses,” says Andrew
Robinson, executive in residence at Oak HC/FT. “We look forward to partnering with CLARA in
building their business and to continue to develop and mature solutions for other property and
casualty lines of business.”
Jayant Lakshmikanthan, founder and CEO of CLARA analytics, adds, “CLARA brings together a
combination of the latest in AI technology, extensive insurance industry expertise, and a design
thinking approach to rapidly drive meaningful value for our customers. We are excited to welcome
Oak HC/FT to the team and look forward to leveraging their extensive insurance and insurtech
expertise.”
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CLARA’s customers range from market leading and small specialty focused carriers to selfinsureds and TPAs. The solutions are currently focused on workers’ compensation but will soon
extend to other lines like commercial auto, general and professional liability as well as disability.
Oak HC/FT is the premier venture growth-equity fund investing in Healthcare Information &
Services (“HC”) and Financial Services Technology (“FT”). The fund and its investors contain
deep domain experience and are uniquely positioned to provide entrepreneurs and companies
with strategic counsel, board-level participation, and access to an extensive network of industry
leaders. Mr. Robinson will be joining CLARA as chairman, and Matt Streisfeld will join the board
of directors.
https://www.businesswire.com/news/home/20180104005259/en/CLARA-analytics-LeaderArtificial-Intelligence-Insurance-Claims
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Qatar Re agrees to buy Markerstudy’s insurance companies
in Gibraltar
Insurance
1/3/18
Qatar Reinsurance Co. Ltd. has signed an agreement to buy four Gibraltar-based insurers from
Markerstudy Group. The companies are: Markerstudy Insurance Co. Ltd., Zenith Insurance PLC,
St. Julians Insurance Co. Ltd. and Ultimate Insurance Co. Ltd.
Financial details of the deal were not disclosed, but Qatar Re said that Markerstudy underwrites
more than 5 percent of the UK motor insurance market, generating premiums of about £750
million (US$1.0 billion).
Qatar Re and its sister company, QIC Europe Ltd (QEL), already have a long-standing business
relationship with Markerstudy, the companies explained.
“This transaction builds on the strong foundation of our existing relationship,” commented Gunther
Saacke, Qatar Re’s CEO. “It provides Qatar Re with a greater share of lower volatility business
that has performed consistently well for us, balancing our specialty and catastrophe book. In
addition, the transaction will enable us to write UK business under any post-Brexit scenario.”
“For a long time we have had a tremendous relationship with Qatar Re,” affirmed Kevin Spencer,
CEO of Bessels Green, England-based Markerstudy Group. “Their proactive approach has
assisted our development and this is a natural evolution – to combine our strengths to establish
a primary player in the UK insurance sector.”
“This strategic alliance has three-fold benefits: it enables us to simplify our product offering and
processes for our intermediaries and broker partners; it provides us with ‘A’-rated capital backing,
and ensures we maintain the continuity of marketing, distribution, service and support,” added
Spencer.
The transaction is subject to regulatory approvals and is anticipated to complete in the first half of
2018.
https://www.insurancejournal.com/news/international/2018/01/03/475972.htm
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Armour announces $500 million investment to fund creation
of new reinsurance company
Insurance
1/3/18
Armour, a leading P&C run-off insurance business founded in 2007 by Brad Huntington and John
Williams, today announced that it has raised up to $500 million in equity commitments in
partnership with an investor group led by Aquiline Capital Partners, a New York-based private
equity firm investing in financial services and financial technology.
Investment proceeds will be used to fund the formation of a new reinsurance group, Armour Group
Ltd., that will co-invest in global P&C run-off transactions in parallel with the group’s affiliates. The
investment will also provide growth capital for the Armour team and platform to execute on the
expanding run-off market opportunity.
As part of the transaction, the former Armour holding company will rename itself Trebuchet
Holdings and transfer the Armour brand name to the new group. Trebuchet Holdings will also
contribute its existing P&C run-off platform to the newly established holding company, including
the firm’s claims management operation (Armour Risk) and, subject to certain approvals, the
group’s affiliate ILS Investment Management, which will continue its existing business.
“Aquiline’s investment in Armour reflects the growing demand for run-off as an option for
insurance companies that are looking to solve deteriorating reserve positions and optimize their
capital,” said Jeff Greenberg, Chairman and Chief Executive Officer of Aquiline. “We are excited
to partner with the highly-experienced team at Armour and believe that their ILS management
capabilities provide a strong competitive differentiator. The formation of our permanent capital
vehicle provides the team with the full toolkit to capitalize on the market opportunity.”
Armour Founder and CEO Brad Huntington noted, “We are excited to have Aquiline as a partner
as we enter our next phase of growth. Given Aquiline’s deep insurance industry experience, we
believe they are an ideal partner to help us grow the team and scale our operation.”
Jefferies served as financial advisor to Armour on the transaction. Trebuchet was advised by
Clifford Chance LLP. Aquiline was advised by Sidley Austin LLP.
https://www.businesswire.com/news/home/20180103005155/en/Armour-Announces-500Million-Investment-Fund-Creation
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AmWINS Group to acquire Seacoast Brokers, LLC and Trident
Claims Management, LLC
Insurance
1/3/18
AmWINS Group, Inc. (“AmWINS”), a global distributor of specialty insurance products and
services, is pleased to announce that it has reached a definitive agreement to acquire Seacoast
Brokers, LLC (“Seacoast”), a South Carolina-based personal lines specialty MGA that designs,
distributes and services surplus lines homeowners’ business throughout the United States, and
Trident Claims Management, LLC (“Trident”), a licensed third-party claims administrator which
manages claims on all Seacoast-issued policies. The transaction will close following regulatory
approval.
“The addition of Seacoast to our AmWINS Access division significantly increases our personal
lines products and services,” said M. Steven DeCarlo, CEO of AmWINS. “Seacoast’s history of
offering innovative products and superior customer service mirrors our commitment to providing
industry-leading solutions for our retail clients and carrier partners.”
Seacoast provides homeowners’ products to insurance agents covering residential properties
predominantly for secondary, seasonal, vacation and investment use which are located in
catastrophe-prone and/or resort-oriented communities.
Seacoast partners with A.M. Best 'A'-rated insurance companies that specialize in catastrophe
property products for the personal lines segment of the industry.
"We are excited to join the AmWINS family, and we are looking forward to expanding our
geographic footprint by offering our products, services and technology solutions to AmWINS’ retail
clients across the U.S.,” said Brian Hover, President of Seacoast. “Our clients will now have
access to all of AmWINS’ products, including its proprietary product offerings. Our employees will
also benefit from the stability and support that comes with joining such an established and
respected team.”
AmWINS Access is a nationwide delegated authority business focused on small commercial
property and casualty and personal lines. AmWINS Access provides the capabilities and market
access of the largest P&C wholesaler in the United States, combined with local underwriting
expertise, industry-leading technology, and access to a wide range of binding authority markets
and exclusive products.
"In keeping with AmWINS Access’ focus on innovative tools, service and speed of execution, our
clients will benefit from Seacoast’s retailer-facing technology, which provides bindable quotes
within minutes,” said David Lavins, Senior Vice President at AmWINS Group. "In addition, Trident
significantly expands our services by adding claims administration capabilities.”
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Terms of the transaction were not disclosed. Robinson Bradshaw & Hinson, P.A. is acting as legal
counsel to AmWINS in connection with the transaction. TigerRisk Capital Markets & Advisory is
acting as financial advisor and Lewis Rice, LLC is acting as legal counsel to Seacoast and Trident.
https://www.businesswire.com/news/home/20180103005335/en/AmWINS-Group-AcquireSeacoast-Brokers-LLC-Trident
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Urban Jungle raises £1 million in seed funding
Insurance
1/2/18
Urban Jungle, a London, UK-based insurtech startup, completed a £1m seed funding round.
The round was led by Rob Devey, ex CEO of Prudential UK and HBOS insurance, who also acts
as the business’ Board Advisor. The group of angel investors also included a number of the early
investors in Funding Circle, the investment group Octopus, and early stage insurtech startup
BoughtByMany.
The company intends to use the funds to launch several new products, including one targeted at
house and flat shares, further build its relationships with
distribution partners, and continue to build out the services offered to customers within its tech
stack.
Co-founded in 2016 by Jimmy Williams and Greg Smyth, Urban Jungle provides tech driven
insurtech products in order to build a better home insurance experience for the UK’s fast-growing
population of urban renters and sharers.
http://www.finsmes.com/2018/01/urban-jungle-raises-1m-in-seed-funding.html
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Indio raised $6 million
Insurance
1/1/18
Indio, a digital insurer to offer protection against key business risks raised $6 million of Series A
venture funding in a deal led by 8VC on January 1, 2018. Merus Capital and 500 Startups also
participated in the round.
The company's digital platform offers centralized workflow management services to access
quotes from multiple carriers and helps in processing insurance applications from clients. It also
offers a connected commercial insurance marketplace, centralized quoting and digital tools to
interact seamlessly, enabling insurance brokers to have access to more time and space to grow
their business without focusing on internal operations.
Source: Pitchbook; Deal ID: 100013-77T
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Ebix acquires remittance business Of Transcorp International
for $7.4 million
Payments
1/5/18
ItzCash parent Ebix has entered into an agreement to acquire the Money Transfer Service
Scheme (MTSS) business of Transcorp International. As per the official statement, the acquisition
has been made through one of its Indian subsidiaries, EbixCash, for around $7.4 Mn.
The agreement has already received the approval of the Transcorp International Board and is
currently awaiting the nod of shareholders and regulatory authorities. The deal is expected to be
finalised within the next 45 to 60 days.
Commenting on the development, Transcorp International Chairman and MD Ashok Aggarwal
said, “EbixCash has established a dominant customer friendly international remittance business
in India with a reach that is many times larger than any other MTSS player in the marketplace.
We genuinely believe that EbixCash is a logical home for Transcorp MTSS assets, as it
complements EbixCash’s financial exchange portfolio perfectly, opening up tremendous crossselling opportunities on both sides. We are excited about the possibilities this offers for our
partners and customers both.”
According to the Ebix spokesperson, the transaction was funded using its internal cash reserves.
Ebix did not use any investment bankers for the transaction.
With this acquisition, the US-headquartered Ebix looks to significantly increase its revenue, while
also strengthening its leadership position in the Indian financial exchanges market. Furthermore,
it will help increase EbixCash’s financial exchange reach to 231.5K physical distribution outlets.
Speaking about the acquisition, Ebix Chairman, President and CEO Robin Raina said, “Following
up on other MTSS assets acquisitions in the last few months, the acquisition of Transcorp
International MTSS assets is a logical step forward in our efforts to expand our presence in the
financial exchange markets in India. It will help establish EbixCash as an undisputed market
leader, by leaps and bounds, in the inward international remittance exchange business. Also, the
consolidation of Transcorp MTSS assets into our existing Financial Exchange infrastructure will
further enhance our operating margins.”
Incidentally, this is Ebix’s fourth remittance-related acquisition, following the announcement of the
acquisition of YouFirst Money Express in August 2017 and the asset purchases of UP-based Wall
Street Finance Ltd for $7.4 Mn and Paul Merchants Limited in September.
Later in October, the ItzCash parent also acquired Bengaluru-based omni-channel online travel
and assisted ecommerce exchange, Via.com. The move was geared towards expanding Ebix’s
distribution network to more than 224K outlets across Southeast Asia.
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As stated by Raina, Ebix intends to consolidate all these acquisitions into its EbixCash Financial
Exchange operations, bringing significant synergies and reducing redundancies to the combined
operation.
https://inc42.com/buzz/ebix-transcorp-international-remittance/
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Coinify raises $4.8 million to bring cryptocurrencies to
retailers
Payments
1/5/18
Coinify has raised $4.8 million to take cryptocurrencies to more retail locations.
The investment was led by Nordic Eye and included SEED Capital and SEB Ventures. Coinify is
already serving more than 60,000 merchants in Europe, enabling them to accept Bitcoin and other
cryptocurrencies from shoppers as payment for everyday transactions.
Several million cryptocurrency holders have wallets on the platform, and in 2017 Coinify’s
revenues grew 1,600 percent. The company hopes to bring regulation, transparency, and
consumer-friendly usability to cryptocurrency payments in retail stores. It also wants to make cash
withdrawals a reality in its most in-demand markets.
Coinify has more than three years of transaction history. Peter Warnoe, CEO of Copenhagen,
Denmark-based Nordic Eye, said in an interview with VentureBeat that his venture firm,
established in April 2017, had to go through a lot of rigorous due diligence before it made the
investment.
“I have invested for more than 25 years, and this was one of the most difficult investments,”
Warnoe said. “This space of new cryptocurrencies of Bitcoin and blockchain is difficult. So many
things are happening. We’ve investigated. Some say there is a lot of fraud. Our analysis shows
some people are very positive on this space. And as a VC, we believe you have to take risks. We
think that Coinify could be one of the leaders.”
The company previously raised $4 million, and Warnoe said Coinify is currently profitable. Most
of its growth is in Europe, with a higher concentration in the Nordic countries, and it has plans to
expand to the U.S.
Coinify intends to use the capital to further expand its operations, acquire talent, grow its
technology, and establish more bases of operation across Europe, the United States, and other
markets.
Bitcoin has seen its price soar and fall and rise again in recent weeks. The unregulated market
still remains a mystery to the average consumer and unsophisticated investor. So platforms like
Coinify have emerged to implement regulation and transparency and to streamline the virtual
currency investment and trading process. Coinify provides a Payment Service Provider (PSP)
solution that accepts blockchain payments on behalf of merchants and allows merchants to
receive local currency payouts.
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The following virtual currencies can currently be accepted by Coinify merchants: Bitcoin, Bitcoin
Cash, Litecoin, Ether, Startcoin, TetherUSD, Dogecoin, Reddcoin, Peercoin, StorjX, Nubits,
Novacoin, Digibyte, Mastercoin, and Counterparty.
Among the areas Coinify is now exploring is the idea of using cryptocurrency for charities, since
you can tie a specific action to the use of the currency. For instance, you might use cryptocurrency
to donate money to a village in Africa that needs solar power. That donation could be used only
for purchasing that solar power.
“Blockchain can be a big benefit to people who have mobile phones but no bank accounts,”
Warnoe said. “We see huge upside.”
Coinify was founded in 2014 by Kris Henriksen, Lasse Olesen, and Mark Hojgaard and is based
in Herlev Copenhagen, Denmark. It has 30 employees.
https://venturebeat.com/2018/01/05/coinify-raises-4-8-million-to-bring-cryptocurrencies-toretailers/
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zlien lands $10 million to eliminate construction liens
Payments
1/4/18
zlien, the world's first and only collaboration-driven construction payment ecosystem, today
announced a $10M Series B round of financing. The round was led by Austin-based S3 Ventures,
with support by return backers Altos Ventures, Brick & Mortar Ventures and others.
zlien connects construction stakeholders and leverages millions of data records to make payment
documentation and lien rights fast and easy. The construction industry has traditionally used
attorneys and mounds of paperwork to sort out payment issues, but over 100,000 industry
stakeholders have relied on zlien to promote better visibility, make payment paperwork and followup invisible and to make payments faster.
"The old way of doing business on a handshake no longer exists," said Scott Wolfe, zlien's CEO.
"Today, contractors live under a pile of regulations and process requirements that slow down
payments and strain relationships. Everyone wants good outcomes on a project and everyone
hates liens, but so much red tape is in the way that bad outcomes happen too often. Contractors
need to simplify and take a collaboration-driven approach to construction payment. They need to
kill off liens and all of the complexity, and that is what we're focused on at zlien."
"The zlien team is revolutionizing how construction stakeholders get paid and empowering better
results for everyone," said Charlie Plauche from S3 Ventures, who will be joining the board as
part of the financing. "Their product provides an immediate ROI to suppliers, contractors and
others by speeding up payment and creating efficiencies in an industry with notoriously long
payment cycles. We are very impressed with the business zlien has built to date, and are excited
to partner with them to make construction payment issues a thing of the past."
"The construction industry's payment process presents significant challenges for everyone," said
Darren Bechtel, managing director of Brick & Mortar Ventures, who is investing in zlien for a third
time. "zlien is making it easier for companies to see one another, communicate and trust one
another, so that they get the job completed and do not have to worry about complex document
exchanges."
This latest investment brings zlien's total funding to date to $16.7 million, which the company will
use to fuel its continued rapid growth and to develop products solving more construction payment
headaches. It plans to open a new office in Austin, Texas, and to hire more than 50 new team
members across its New Orleans, Austin and Cairo, Egypt, locations.
https://www.prnewswire.com/news-releases/zlien-lands-10m-to-eliminate-construction-liens300577480.html

37 | P a g e

Weekly Deals Update – Week Ending 01/05/18

Go to Index

Securus Technologies announces acquisition of GovPayNet
Payments
1/4/18
Securus Technologies, a leading provider of technology enabled solutions for public safety, law
enforcement and investigations, corrections, and government payment services, announced
today it has acquired GovPayNet as part of its plan to further expand its payment servicing
business.
GovPayNet is a category leader and solution-oriented processor of credit and debit card
payments to government agencies. The company provides consumers with payment processing
services for court fines and costs; cash bail; traffic, speeding and parking violations; and real
estate and property tax payments. GovPayNet’s services are provided to over 2,300 agencies in
35 states, covering more than 26% of all U.S. counties.
Robert E. (Bob) Pickens, Chief Executive Officer and President of Securus Technologies, said,
“We are very excited to be adding GovPayNet to our portfolio of products. Mark MacKenzie and
team have over 20 years of experience in this sector and have built a business they can be proud
of—high quality services, excellent customer satisfaction, and a great team of associates—all
important attributes that we value in a company. We want to continue to build on our core
competency of providing payment solutions to consumers of government and related services.
With our addition of GovPayNet, we now process over 40 million payments annually. With
additional investments in sales people and products, and by combining the capabilities of JPay,
we plan to expand into additional segments of the government payment processing market and
further grow our market share in this attractive sector.”
Mark MacKenzie, Chief Executive Officer of GovPayNet, said, “We are looking forward to
expanding our capabilities under Securus Technologies. We have a great team and cutting-edge
solutions. Combining with the Securus and JPay organizations will significantly accelerate our
ability to add services, win new business in new areas, and grow revenue, all while continuing to
provide high quality service for our valued clients.”
https://www.businesswire.com/news/home/20180104006153/en/Securus-TechnologiesAnnounces-Acquisition-GovPayNet
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Clearent acquires SPOT Business Systems
Payments
1/2/18
Clearent, a St. Louis-based payments solution provider, recently announced it has completed the
purchase of Draper, Utah-based SPOT Business Systems, LLC, an independent software vendor
(ISV) serving customers in the dry-cleaning industry. Details of the acquisition were not disclosed.
“We are excited to name SPOT as the first acquisition in our new division, Clearent Software
Holdings,” said Dan Geraty, CEO and founder of Clearent.
“As a market leader servicing the dry-cleaning industry with an excellent history of customer
service and retention, SPOT will help us realize our vision: to be the most highly recommended
payments solution provider in the industry.”
SPOT Business Systems will become part of a newly created subsidiary, Clearent Software
Holdings, where it will benefit from Clearent’s resources, including its sales and technology teams,
while operating effectively as it had before the sale. SPOT’s day-to-day operations remain
unchanged, and all current SPOT employees will retain their positions after the sale.
“We’ve considered acquisition offers from a number of potential buyers over the years, but we
believe that joining the Clearent team is the best way to take the business solutions we’ve created
at SPOT to the next level,” said Mark Jones, Director of Operations for SPOT Business Systems,
LLC. “With this acquisition, we will retain a high level of operational autonomy, which means our
customers will enjoy the same level of service we offered prior to the sale. At the same time, we’ll
have an opportunity to enhance our business offerings through a host of resources that Clearent
has to offer, including their Tele Sales group. This is a great day for SPOT and our customers in
the dry-cleaning industry.”
“We feel this acquisition demonstrates our company’s ability and desire to bring significant
benefits to interested ISVs – including accelerated growth rates and increased capabilities – while
preserving their operational freedom to do what they do best,” added Geraty. “Our philosophy of
transparency in payments also applies to the way we engage in acquisitions. We hope with each
purchase to enhance industry expertise, geographic coverage and product capabilities.”
In an industry that is experiencing single-digit growth rates, Clearent has been a perennial
performer, increasing revenue at an annual clip of 20 percent per year. The company has made
the Inc. 5000 list of fastest-growing companies six straight years (2012-2017) – primarily based
on organic growth and a sound, multi-channel sales strategy that includes direct, independent
sales organization (ISO), independent software vendors (ISV) and tele-sales.
Earlier in 2017, Clearent acquired Payment Alliance International’s (PAI) Merchant Services
Division, bolstering its operations resources, adding strategic association partnerships and
increasing its processing volume by 40 percent. Clearent already has been named among The
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Nilson Report’s list of top U.S. merchant acquirers for six years running, climbing six spots in the
ranking in 2017 based on numbers earned before the acquisition of PAI’s Merchant Services
Division.
http://www.prweb.com/releases/2018/01/prweb15050162.htm
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MoneyLion secures $42 million investment to accelerate
growth
Securities
1/4/18
MoneyLion, the digital personal finance platform for the financial middle class, announced today
it has secured a $42 million Series B funding, led by Edison Partners. Existing investors
FinTech Collective and Grupo SURA, as well as new investors Greenspring Associates and
Danhua Capital also participated in the round. All told, MoneyLion has now raised $67 million in
equity financing.
The latest investment follows rapid growth of the MoneyLion platform, which has surpassed 1.5
million users and has experienced 178% compounded growth in revenue since 2015. The
company, which is cash flow positive, plans on using the growth capital to increase investment in
technology and continue to expand its product line.
“We set out in 2013 with the mission to empower all Americans to take control of their
lives with uniquely personalized financial products. We’re bringing private banking-like
to the middle class that address their toughest financial challenges, like fluctuating
income and expenses, access to affordable credit, and improving savings,” said
Choubey, CEO and co-founder of MoneyLion.

financial
services
monthly
Diwakar

MoneyLion equips consumers with better products to borrow, save, and invest so they can build
financial resilience. With MoneyLion’s free mobile app, customers can receive personalized
advice based on their spending patterns and credit profile, monitor their credit, and track balances
across bank and credit card accounts. In addition, MoneyLion has provided over 250,000 personal
loans to its customers to help them manage unexpected expenses and achieve their financial
goals.
“We’re excited to continue to partner with MoneyLion as it disrupts the financial services industry
and cements its position as the only solution managing both consumer assets and liabilities under
one platform,” said Chris Sugden, Managing Partner at Edison Partners. “MoneyLion’s strong
user and revenue growth is a testament to how its approach is resonating with consumers and
how they’re setting a new and improved standard for personal finance and wealth management,”
Sugden added.
On November 6th, MoneyLion announced the launch of MoneyLion Plus, a first-of-its-kind
subscription product that brings automated savings, fully managed investing and low-cost credit
onto one platform to help consumers overcome today’s unexpected expenses while building
savings for the future. The product line extension deepens MoneyLion’s relationship with its
customers and strengthens its ability to service both their credit and savings needs.
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“From the outset, MoneyLion’s thesis has been centered on the re-bundling consumer financial
services on a single digital platform to reduce friction and costs for our users. Advancements in
technologies like AI and machine learning enable us to anticipate needs and deliver personalized
financial products that were previously only offered to the wealthy. We’re excited to be an
invaluable financial companion for our users and empower them to tackle their biggest financial
challenges,” said Choubey.
https://www.businesswire.com/news/home/20180104005367/en/MoneyLion-Secures-42-MillionInvestment-Accelerate-Growth
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BondLink raises $10 million in Series A funding to transform
the municipal bond market
Securities
1/4/18
BondLink, a Boston, Mass.-based provider of software to issuers in the roughly $4 trillion
municipal bond market, today announced a $10 million financing round led by Franklin Templeton
Investments, one of the largest municipal bond fund managers in the country.
The Series A financing included participation from Coatue. In conjunction with the funding, Robert
Stevenson, vice president, portfolio manager and research analyst for Franklin Templeton
Investments' Franklin Equity Group, will join BondLink's board of directors. BondLink intends to
use the funds to accelerate and expand adoption of its software to the roughly 50,000 public
sector bond issuers across the United States.
"BondLink was founded to move the muni bond market forward by empowering issuers with
technology," said Colin MacNaught, BondLink's CEO and Co-Founder. "Public sector CFOs and
treasurers can now share their data in real-time with investors. Better disclosure leads to a more
efficient market, which benefits not only issuers and their investors, but taxpayers all around the
country."
"Franklin Templeton Investments is one of the biggest investors in the municipal bond market,
and we are very excited to work with them. Their investment in BondLink is a testament to the
importance of disclosure and transparency in the market."
Stevenson's colleague Jennifer Johnston, vice president and research analyst in Franklin
Templeton Fixed Income Group's Municipal Bond Department, said, "Good disclosure benefits all
market participants, and we believe BondLink's portal will serve as a cost-effective and efficient
way to help public sector issuers provide disclosure in a timely and transparent manner. By
making it easy and affordable for public sector issuers to disclose information and for investors to
find it, issuers, investors and taxpayers win."
https://www.prnewswire.com/news-releases/bondlink-raises-10-million-in-series-a-funding-totransform-the-municipal-bond-market-300577590.html
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Wealthfront raises $75 million to help millennials invest
Securities
1/4/18
Millennials take a different approach to investing than previous generations. Only one in three are
buying stocks. And some are turning to software, rather than humans, for advice on financial
planning.
For the past 10 years, Wealthfront has been building out a platform that it hopes will appeal to the
next class of wealth creators. Instead of paying advisors, Wealthfront believes that it is taking a
more efficient approach by focusing on algorithms and cutting out the middlemen. Its technology
can help with financial planning, investment management and other banking services, like loans.
The Redwood City, California-based startup has already raised $130 million in capital and is now
raising another $75 million to expand its business further, at an undisclosed valuation. Tiger
Global is leading the round, with participation from leading venture firms like Benchmark Capital,
Greylock Partners, Index Ventures, Social Capital, Spark Capital and others.
Wealthfront is aiming to be the “leading automated financial advisor for people under 40,” said
Andy Rachleff, co-founder and CEO. Rachleff previously co-founded Benchmark.
But don’t call it a robo-advisor, he says. He views it as a “derogatory term” that downplays the
sophistication of Wealthfront’s platform.
His business now manages more than $9.5 billion in assets under management, which he says
demonstrates that some people would rather input their financial information on a computer than
pick up a phone to call an advisor.
It also could be the lower fees that are incentivizing people to give Wealthfront a shot. There’s a
freemium model, which means that people can invest up to $10,000 free of charge. It only charges
a quarter of a percent in fees after that, which is lower than the industry average. Returns also
are comparable to the industry average.
“Because everything is done in software, we’re able to pass those savings along to our clients in
the form of lower interest rates and lower fees,” said Rachleff. The loans it provides have just 3.75
percent interest.
But Wealthfront isn’t alone in the digital investment space. Betterment also offers automated
investing and Morgan Stanley also is building a platform.
Millennials are a good demographic to target, says Rachleff. “They’re in the wealth accumulation
phase of their life versus the wealth preservation.”
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And someday stock market investors may be able to invest in Wealthfront itself. “Our goal is to
be a public company,” he said.
https://techcrunch.com/2018/01/04/wealthfront-raises-75-million-to-help-millennials-invest/
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NextCapital raises $30 million for its digital financial advice
platform
Securities
1/4/18
NextCapital officially announced Thursday that it has raised $30 million in new funding to grow its
enterprise digital advice platform.
The Series C round brings the company’s total funding to more than $52 million. The round was
led by Oak HC/FT, and included additional investments by Manulife Financial, Transamerica
Ventures, Vermont Seed Capital Fund and Route 66 Ventures. We first reported NextCapital’s
funding news in Tuesday’s edition of The Beat.
NextCapital provides its software to companies like John Hancock, Russell Investments and
TransAmerica to help give digital financial advice to their clients. NextCapital’s automated
personal financial advice includes portfolio tracking, planning, savings advice, and other
information.
“Having surveyed the digital advice landscape, NextCapital is uniquely positioned to enable the
transformation of the U.S. retirement industry and the way Americans save for retirement,”
Patricia Kemp, co-founder and general partner of Oak HC/FT, said in a statement.
NextCapital, founded in 1996 by Dirk Quayle, John Patterson, Jon Hagen and Rob Foregger,
allows financial firms to provide advice to their customers quicker and cheaper across multiple
channels, including 401(k), IRA, and taxable brokerage accounts.
As a result of the investment, Kemp will join NextCapital’s board of directors. Also, Oak HC/FT
venture partner Dan Petrozzo, who previously served as chief information officer of Fidelity
Investments and Morgan Stanley, is joining NextCapital as a board observer.
https://www.americaninno.com/chicago/funding-chicago/nextcapital-raises-30m-for-its-digitalfinancial-advice-platform/
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AdvisorEngine acquires Junxure and raises additional growth
capital
Securities
1/3/18
AdvisorEngine, the innovative fintech company that is reimagining how technology can serve
financial advisors, has acquired CRM Software, Inc., better known as Junxure – provider of the
industry's most awarded CRM ("client relationship management") software with a 98 percent client
satisfaction rate1 across 12,000 users managing over $600 billion in assets. The combined
company will pair digital solutions with consulting services to help financial advisors use
technology as a competitive advantage.
The acquisition further enhances AdvisorEngine's open-architecture ecosystem and continues
the company's approach of connecting disparate technologies, data and workflows to create a
unified user experience. Junxure users will not experience any changes in service and will
continue to be supported by their dedicated Junxure client success team.
"The next frontier of innovation within financial services is happening at the intersection of
personal relationships, data science and automation – which makes native CRM functionality
especially powerful," said Rich Cancro, AdvisorEngine Founder and CEO. "I am thrilled to bring
the companies together while maintaining Junxure's culture of innovation and independence."
"This combination opens up new possibilities for Junxure clients across prospecting, client
engagement, financial planning, portfolio construction and business operations," said Greg
Friedman, Junxure President and Co-Founder. "Having known Rich for years, I am truly excited
about this next chapter for Junxure clients and employees."
As part of the acquisition, WisdomTree Investments, Inc.—the global ETP sponsor driven by
research and technology, and AdvisorEngine's largest shareholder—has committed to lend up to
$30 million of working capital to AdvisorEngine, including providing an initial funding amount of
$22 million today. The majority of the proceeds will be used to fund the acquisition, with the
remainder to be used for future technology development and other growth initiatives.
"WisdomTree is proud to be part of AdvisorEngine's open-architecture ecosystem," said Jarrett
Lilien, Executive Vice President–Head of Emerging Technologies for WisdomTree. "We see
compelling opportunities to help advisors create operational alpha through technology and
differentiate investment performance through smart portfolio construction."
A HISTORY OF INNOVATION AND CLIENT SERVICE
The concept behind Junxure began in 1995, when financial advisor Greg Friedman was searching
for a way to scale his business without compromising personal service. "I was frustrated because
there were no providers out there who actually understood how my advisory business worked,"
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Friedman added. "So, I built my own solution. I didn't set out to build a CRM company, but over
the years people started asking if they could use our technology."
Since launching its purpose-built CRM for financial advisors in 2001, Junxure has built a loyal
user base, including financial advisors, operations leaders and business management personnel.
Today, many Junxure users spend more time in Junxure than any other financial software
application. Recently, the firm's Junxure Cloud® product was recognized at the 2017
Wealthmanagement.com Awards as the industry's top CRM.
ADVISORENGINE + JUNXURE = A POWERFUL COMBINATION
"As the companies are integrated, Junxure clients will gain access to a beautiful user experience
that is unified across business management personnel, financial advisors and their clients,"
Friedman said. "AdvisorEngine uses design as differentiation."
AdvisorEngine offers prospecting and client engagement tools, paperless client onboarding,
account aggregation, CRM, goals-based financial planning tools, model portfolios, portfolio
construction analytics, compliance monitoring tools, performance reporting and fee billing.
Beginning immediately, AdvisorEngine will invest significantly in CRM-related initiatives to further
enhance Junxure functionality and integrate more deeply with third-party technology companies,
including other CRM providers.
"AdvisorEngine is fully committed to an open-architecture technology framework. We know that
every advisory firm is different, so we believe in delivering powerful workflows that are CRMagnostic," Cancro said. "Regardless of their contact management system of choice, all
AdvisorEngine users will benefit from the Junxure acquisition."
BOLSTERING COMPANY LEADERSHIP
"AdvisorEngine will benefit tremendously from the experience and leadership of the Junxure team.
We expect to retain Junxure employees and will make new hires across our offices in Atlanta,
New York and Raleigh," said AdvisorEngine Chief Operating Officer Craig Ramsey.
Chris Lybeer, AdvisorEngine General Manager, will lead the integration of the firms, ensuring
close coordination across AdvisorEngine's offices. Carly de Diego, AdvisorEngine Head of
Advisor Solutions, will oversee the client success organization, ensuring consistent client service.
Junxure employees will take on key leadership roles in the combined company. Greg Friedman
will serve as a strategic advisor and speak at AdvisorEngine workshops around the country.
Junxure Vice President Mike Sbrocco—a finance and operations executive with public company
experience at digital creative agency Isobar—has been named AdvisorEngine Chief Financial
Officer, overseeing finance and human resources for the combined business.
Junxure Chief Information Officer Tim Betts—a technology executive with previous experience at
Charles Schwab, LMS Medical Systems, GE Healthcare and IBM—has been named
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AdvisorEngine Chief Information Officer, overseeing all technology efforts for the combined
business.
https://www.prnewswire.com/news-releases/advisorengine-acquires-junxure-and-raisesadditional-growth-capital-300576292.html

50 | P a g e

Weekly Deals Update – Week Ending 01/05/18

Go to Index

Envestnet completes acquisition of FolioDynamix
Securities
1/2/18
Envestnet (NYSE:ENV), a leading provider of intelligent systems for wealth management and
financial wellness, today announced that it has completed the acquisition of FolioDynamix from
Actua Corp. The acquisition was first announced on September 25, 2017.
“We are pleased to welcome FolioDynamix and their clients and partners to Envestnet,” said Jud
Bergman, Envestnet Chairman and CEO. “This is the next important step in developing a financial
wellness network that enables advisors and enterprises to improve their productivity and deliver
better outcomes for their clients.”
“By joining forces with Envestnet, our customers will have access to the trading tools and
commission and brokerage support that they are accustomed to, as well as Envestnet’s robust
and integrated wealth management solutions,” said Joseph Mrak, Chairman and CEO of
FolioDynamix. “We are excited to see where this collaboration takes us and the wealth
management industry as a whole.”
FolioDynamix provides financial institutions and registered investment advisors with an end-toend technology solution which includes a suite of advisory tools that assist advisors in creating
model portfolios and delivering overlay management services. The acquisition will add
complementary trading tools as well as commission and brokerage business support to
Envestnet’s existing suite of offerings.
In connection with the Acquisition, Envestnet paid $195 million in cash for all the outstanding
shares of FolioDynamix, subject to certain closing and post-closing adjustments. Envestnet
funded the Acquisition price with borrowings under its revolving credit facility.
https://www.businesswire.com/news/home/20180102005689/en/Envestnet-CompletesAcquisition-FolioDynamix
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ICE completes acquisition of Virtu BondPoint
Securities
1/2/18
Intercontinental Exchange (NYSE:ICE), a leading operator of global exchanges and clearing
houses and provider of data and listings services, announced it has completed its acquisition of
Virtu BondPoint from Virtu Financial for $400 million in cash. “We are excited about the addition
of BondPoint and the ability to offer additional fixed income execution services,” said ICE
President Ben Jackson. “BondPoint is an integrated, automated platform offering one of the
broadest sets of fixed income instruments. Combined with our fixed income data and transaction
solutions, we will expand our ability to meet the rising global demand for efficiency and
information.”
BondPoint is a leading provider of electronic fixed income trading solutions for the buy-side and
sell-side offering access to centralized liquidity and automated trade execution services through
its alternative trading system (ATS) linking more than 500 financial services firms. BondPoint will
become part of ICE’s fixed income trading and data solutions that includes Creditex for CDS
markets, ICE Credit Trade for dealer to dealer corporate bond trading, NYSE Bonds for retail bond
trading, BondEdge for bond portfolio analytics and ICE’s award-winning fixed income pricing and
evaluations for approximately 2.7 million securities, reference data for more than 10 million
financial instruments and analytics.
https://www.finextra.com/pressarticle/72081/ice-completes-acquisition-of-virtu-bondpoint
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ECN Capital closes acquisition of Triad Financial Services
Specialty Finance / Alternate Lending
1/2/18
ECN Capital announced it has closed the acquisition of Triad Financial Services, Inc. (“Triad”) on
the terms previously announced.
“As the CEO of Triad, I am excited for this partnership and next chapter in our business,” said
Don Glisson, Jr., Triad’s CEO. “ECN’s financial strength and resources will allow Triad to pursue
opportunities to further strengthen our business and enhance growth.”
“With over 50 years of lending experience, Triad has proven itself as a trusted partner to both its
borrowers and its bank and credit union partners,” said Jim Nikopoulos, ECN Capital’s President.
“We are very proud to welcome Triad to ECN Capital and excited for our future together.”
“I want to commend both Jim and the ECN team, as well as the management at Triad, for
successfully getting this transaction closed in 2017, more than a month ahead of schedule,” said
Steven Hudson, ECN Capital’s CEO. “We look forward to our partnership in 2018 and beyond.”
http://www.equipmentfa.com/news/7545/ecn-capital-closes-acquisition-of-triad-financial-services
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Situs continues expansion in fintech and risk analytics with
acquisition of MountainView Financial Solutions
Data & Analytics / IoT
1/5/18
Situs, the premier provider of strategic business and technology solutions to the real estate
industry, today announced that it has entered into a definitive agreement to acquire MountainView
Financial Solutions, a leading service provider to the financial services industry. The transaction,
which is subject to customary closing conditions, is expected to be completed on or before
January 31st. Headquartered in Denver, CO, MountainView is an industry-leading valuation and
risk analytics business for the financial services sector.
"MountainView is the premier valuation and brokerage platform for Mortgage Servicing Rights
(MSRs), hard-to-value securities and whole loans, and has a well-earned reputation as an elite
provider of risk management analytics for financial institutions," said Steve Powel, CEO of Situs.
"Together with our 2017 acquisition of The Collingwood Group, the MountainView transaction
expands our set of capabilities and positions Situs as the trusted advisor of choice within the
continually evolving housing finance market, and puts Situs at the nexus of real estate and
Fintech."
MountainView's professionals will work alongside Situs to deliver a spectrum of risk management
and transaction services, and build on the group's foundation of valuation and regulatory advisory
services. "MountainView's breadth of services is a natural extension of Situs' existing analytics
offerings," said MountainView CEO Michael Morgan. "As a part of the Situs family, MountainView
will be able to leverage Situs' existing tools, resources, data and partnerships to further develop
our combined analytics framework, enhance our models and extend our offerings into new asset
classes and to more clients."
As leaders in the real estate industry continue to explore ways in which data and analytics will
drive better business decisions and outcomes, Situs is committed to continuously investing in the
people, processes and technology that will ensure that the company is always providing the
highest levels of service and an unparalleled range of risk management and workflow solutions.
https://www.prnewswire.com/news-releases/situs-continues-expansion-in-fintech-and-riskanalytics-with-acquisition-of-mountainview-financial-solutions-300578401.html
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Snowflake raised $270 million
Data & Analytics / IoT
1/3/18
Snowflake, a developer of a SaaS-based cloud data warehousing platform that stores,transforms
and analyzes business data raised $270 million of Series E venture funding from Altimeter,
ICONIQ Capital and Madrona Venture Group on January 3, 2017. Other undisclosed investors
also participated in the round.
The platform integrates all users, all data and all workloads in a single cloud service, enabling
companies to access data from any location.
Source: Pitchbook; Deal ID: 99578-53T

57 | P a g e

Weekly Deals Update – Week Ending 01/05/18

Go to Index

OTHERS

58 | P a g e

Weekly Deals Update – Week Ending 01/05/18

Go to Index

KPMG acquires cybersecurity business Cyberinc, adds 190
experts
Others
1/5/18
Global professional services network KPMG has acquired cybersecurity business Cyberinc. The
purchase sees the Big Four giant add 190 experts to its cybersecurity presences across the US,
India, Australia, and the UK.
Silicon Valley-based Cyberinc has entered into an agreement to sell its Identity and Access
Management business to KPMG. The practice provides cyber security solutions globally, and is
the largest independent identity and access management (IAM) technology provider in the world.
Amid growing demand in the cybersecurity space, KPMG has been expanding its capabilities and
expertise. Recently, this also saw the hiring of cybersecurity expert David Ferbrache as the firm’s
Chief Technology Officer.
Cyberinc offerings include secure, scalable, high performance security products that protect from
cyber-attacks, and solutions that help enterprises transition to next generation access
management systems. The firm boasts a team of 190 people globally, with significant presence
in the US, India, Australia, and the UK.
The group’s sale will enhance KPMG's existing capabilities as a leader in information security
consulting services, while also bolstering KPMG's talent and resources in the rapidly growing area
of digital consumer identity and privileged user management, which are evolving security-focused
capabilities to enhance important elements of customer-engagement. KPMG also enjoys a strong
position with existing information security alliance partners Oracle and Sailpoint, which, along with
KPMG's recently announced alliance with Ping Identity, will be further enhanced by the
transaction with Cyberinc, which will enable information protection for large enterprises while
pursuing new digital interactions and business transformations.
Lynne Doughtie, US Chairman and CEO of KPMG said of the deal, "Cyber security remains a top
risk to organisations as threats grow in scale and cyber criminals develop new ways to access
protected information. KPMG's identity and access management solutions team can assist
clients, across all industries, protect their information and enable their digital strategies and growth
plans."
Samir Shah, CEO of Cyberinc, added, "Over the last decade, Cyberinc's IAM business has risen
to industry leadership position on the strength of some of the largest IAM deployments globally,
investments in IP and an array of premium partnerships. I am very pleased that Cyberinc's truly
world class team will continue this journey with KPMG. Cyber threats continue to accelerate and
remain a top business risk. This transaction will allow us to sharply focus on Isla - our industry
leading Malware Isolation Platform."
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KPMG will be looking to use 2018 as an opportunity to further enhance its leadership position in
the cybersecurity space. 2017 saw two of its major competitors both caught in cyber breach
revelations, and its weakened reputation may present a major opportunity to add new business
to its client base. Late in the year, Accenture, the sixth largest cybersecurity and security
consultancy in the world, was found to have left a large cache of sensitive information without
password protection on their cloud storage.
Earlier in 2017, the globe’s largest cybersecurity consultant, and one of KPMG’s Big Four
competitors, Deloitte, was publicly embarrassed following the revelation that it had been victim of
a major cybersecurity breach. According to sources close to the matter, hackers may have
accessed usernames, passwords and personal details of the firm’s clients, in an attack that went
unnoticed for months.
https://www.consultancy.uk/news/15283/kpmg-acquires-cybersecurity-business-cyberinc-adds190-experts
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