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Key Deals
M&A
Date

Target

Acquirer(s)

Amount
($mm)

Sector

12/11/17

BPO

$6,276

12/8/17

Healthcare Tech

NA

12/7/17

Financial
Management
Solutions

NA

Financing
Date

Lead Investor

Sector

Grupo Coppel

Specialty Finance /
Alternate Lending

$50

12/12/17

Specialty Finance /
Alternate Lending

$60

12/6/17

Payments

$40

12/13/17

Target

Amount ($mm)
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Preface
Each week, Evolve Capital Partners compiles select M&A and financing transactions across the
finance and technology sectors. We analyze multiples sources of publicly available information
and source each transaction. We also release a weekly news update of relevant news and press
releases across the sector.
Evolve Capital Partners is a specialized investment bank focused on businesses serving
industries at the intersection of finance and technology. We are a dedicated, creative, and fully
independent investment bank that advises private and public companies on merger, divestiture
and acquisition transactions, and capital raising through private placements. Founded in 2012,
we are based in New York.
You can learn more about us at www.evolve-capital.com. We post past weekly transaction and
news updates on our website, plus in-depth industry research reports.

To contact us, please email admin@evolve-capital.com or call (646) 688-2792.

Sectors we cover at the intersection of finance and technology include:

Bank Tech Solutions

Healthcare Tech

Securities

BPO

Insurance

Specialty Finance / Alternate
Lending

Financial Management Solutions

Payments

Data & Analytics / IoT
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Deals Count
Sector

Number of Deals

% of Total

Bank Tech / Solutions

1

4%

BPO

2

8%

Financial Management Solutions

3

12%

Healthcare Tech

3

12%

Insurance

1

4%

Payments

2

8%

Securities

2

8%

Specialty Finance / Alternative Lending

5

19%

Data & Analytics / IoT

3

12%

Others

4

15%

Total

26

100%
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Digital neo-bank start-up Loot secures £2.2 million in Series A
round
Bank Tech / Solutions
12/15/17
A London-based digital banking service, Loot, has raised £2.2 million in seed funding, in a round
led by Power Corporation’s corporate VC, Portag3, and Speedinvest. The ‘neo-bank’ is used by
over 50,000 people, and aims to expand its reach to Millennials across Europe.
Loot is aimed at users who increasingly run their lives from their smartphone, which is a projected
38 million Brits between 16 and 65 in the UK alone. Ollie Purdue, the 24-year-old founder of
Loot, created the company in 2014 in his final days at university after struggling with money
management apps and clunky banking interfaces at university.
His vision was to change the relationship between young people and their money, no matter how
high or low their balance. In December 2016, Purdue launched Loot’s full current account,
designed to replace the conventional bank, including built-in tools to help manage money.
“We want our users to know more about their spending, so they can do more with their money,”
Purdue said. “This means letting them know how much they can spend freely (and safely), so
that they can save and pay their bills. Loot’s goal is to work out the best way to manage our users
money, so users can focus on what they’re really interested in. Right now we can replace a
traditional bank account and help our users manage their money and track their spending through
our app.”
The latest investment will be used to help implement the mid-term plan to make Loot fully
automatic, while looking to see how they can integrate the best social features into the platform.
“Loot has already had a huge impact on their target market, which consists predominantly of
students and young professionals,” Steph Choo, managing partner at Power, said. “We’re looking
forward to Loot’s expansion over the next year and beyond.”
The new funding will also be used to take on the competition, which Purdue admits is on the
rise. “I guess there are two types of competition for us at Loot. The banks and the money
management apps,” he said.
“The banks have significant market share, but struggle with helping people understand their
money, and, in my opinion, they also struggle with tech and branding.”
“For example, since I started Loot, my Natwest app hasn’t materially changed in any way I would
notice it. That’s too slow for me as a user,” he added. “The new fintech banks are much better at
this, but none of us are at scale yet.
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Money management apps approach the user problems at a different angle but as they don’t own
the accounts, it’s hard to be proactive for the user as you can’t help them move their money. Also,
with a money management app you are still stuck with having to choose a bank! At Loot, we are
trying to merge the two so we can be the only financial account you need.”
http://www.growthbusiness.co.uk/digital-neo-bank-start-up-loot-secures-2-2-m-in-series-around-2553237/
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Avoka celebrates $12 million raise
BPO
12/5/17
Avoka announced the completion of an approximately $12 million USD equity raising from its
existing institutional and professional investors in Australia.
The transaction was managed by Moelis Australia Limited.
Funds raised will be used to support growth plans now underway in Australia, North America and
Europe, with a focus on investment and hiring to support current and projected customers. Avoka,
which currently has 220 employees, is undertaking a global expansion program and plans to
increase staff numbers by 50 per cent by the end of the current financial year.
“Our planned pace of growth continues across all three of our target geographies, and this
financing allows us to maintain an aggressive expansion in our technology, sales, partner and
customer success organizations,” said Phil Copeland, Avoka’s founder and CEO.
“We are continuing to expand and hire new employees in our offices in Denver, Sydney, London
and Frankfurt.”
Avoka’s customers include five of the top 10 banks in Australia, four of Europe’s 10 leading banks
and eight of the top 50 banks in the United States.
“The successful completion of this equity raising from existing investors reflects the phenomenal
progress made by the Avoka team and their ability to deliver on their forecasts,” Moelis Australia
managing director Angus Murnaghan said. “The opportunity ahead of them is significant and
investors are excited to continue to support the team at Avoka.”
In August, Avoka announced record annual growth with orders increasing 79 per cent during the
year ended June 30. The company was recently named on the Deloitte Technology Fast 50 list
in recognition of its 176 per cent revenue growth over the past three years.
“Avoka is confident it will make further inroads into the global financial services sector as major
banks and other companies acknowledge the need to provide customers with the best digital
access to their products,” Mr Copeland said. “We are very excited about the opportunity to work
with current and new clients to ensure they have the most functional and modern systems in place
to keep costs in check and remain competitive.”
https://www.banklesstimes.com/2017/12/12/avoka-celebrates-12m-raise/
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Atos moves to acquire Gemalto for 4.3 billion Euros
BPO
12/5/17
Gemalto is looking at an acquisition offer from French tech consultancy Atos. The offer is for 4.3
billion euros ($5.06 billion), and the purchase would aid Atos in improving cybersecurity services.
Gemalto is the world’s largest mobile phone and credit card chip maker. But recent months have
been difficult as the firm has posted four profit warnings in a year and missed a chance at a major
acquisition to shore up its core business. The group’s shares have shed 38 percent so far this
year. Atos stock, by comparison, is up 24 percent in 2017.
According to Atos Chief Executive Thierry Breton, the offer already has the backing of Gemalto’s
biggest shareholder, France’s state-owned investment bank Bpifrance.
“I’ve met the main shareholders and Bpi in particular,” Breton said in a call with reporters following
the announcement of the unsolicited bid for Gemalto. “Bpi is not only favorable to this operation
of European consolidation, but it also authorized me to tell you about it.”
Bpifrance holds 8.51 percent of Gemalto’s shares, according to the group’s last annual report.
Atos has had a strong run under Breton’s leadership since 2008 — stock value has multiplied
sixish times and out performed in-nation French rival Capgemini and U.S. companies Accenture
and IBM. The firm has also seen its revenue double during the same time period to 11.7 billion
euros in 2016.
The all-cash bid reflects a price of 46 euros per Gemalto share, a 42 percent premium on the
group’s last closing price. That bid will be financed by Atos’ current cash reserves and debt —
though what exactly that will look like in practice has not been fully sketched out as of yet.
Breton said that two banks had already given their approval for a potential loan.
Neither Gemalto nor Bpi has had any comment on the potential deal as of yet.
https://www.pymnts.com/news/partnerships-acquisitions/2017/atos-moves-to-acquire-gemaltofor-4-3-billion-euros/
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In April, HCL Technologies Ltd agreed to acquire US-based Urban Fulfillment Services LLC for
up to $30 million (Rs 193 crore) to boost its mortgage BPO business.
In the same month, diversified conglomerate Essar Group agreed to sell its BPO business
housed under Aegis Ltd to private equity firm Capital Square Partners, to cut debt.

FINANCIAL MANAGEMENT SOLUTIONS
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Dylog Italia acquires Octorate; P101 Ventures Exits
Financial Management Solutions
12/12/17
Dylog Italia SpA, a software provider with approx. 60k clients in Italy and abroad, acquired
Octorate, a Rome, Italy-based provider of software solutions for hotels, B&B and vacation rental.
P101 Ventures exited Octorate in the transaction, whose amount was not disclosed. The firm had
invested €500k in Octorate in September 2015. Following the investment, the company has
quickly grown acquiring clients in over 50 countries worldwide.
With the acquisition, Dylog aims to expand its offering in the hospitality sector adding a versatile
tech solution, partnerships with Booking.com, Expedia, Google, TripAdvisor and over 120 sales
offline and online channels. The deal will also enable Octorate to further develop the platform in
the framework of a larger industrial group and to consolidate its market position.
Founder and CEO Fabrizio Scuppa will continue to led the company.
http://www.finsmes.com/2017/12/dylog-italia-acquires-octorate-p101-ventures-exits-thecompany.html
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Cisco buys cloud optimisation firm Cmpute.ioA
Financial Management Solutions
12/11/17
Cisco is looking to take some of the pain out of managing multicloud environments by acquiring
Cmpute.io, a cloud optimisation specialist that uses software to help cut costs, reports Enterprise
Cloud News (Banking Technology’s sister publication).
Cmpute.io, which also goes by the name 47Line Technologies, is incorporated in Delaware, but
operates out of Bangalore, India.
While Cisco did not disclose financial details, the company did note that it expects the deal to
close during its second financial quarter of 2018.
Within enterprises, the trend in cloud computing is starting to shift to a multicloud model, where
IT departments are balancing either several different public cloud platforms or a combination of
public and private clouds.
With multiple workloads and applications running on different cloud platforms, IT administrators
and CIOs are trying to figure out how to manage all the various clouds from different vendors.
This is adding new costs at a time when cloud is supposed to save IT departments time and
resources.
In the case of Cmpute.io, the company uses its own software to analyse where the workloads are
running, as well as consumption patterns within the various clouds, says Rob Salvagno, vicepresident of corporate business development at Cisco.
“With a multi-cloud strategy, customers need to budget, buy and consume differently. Cmpute.io’s
technology, added to existing Cisco solutions, will help our customers optimise their cloud
consumption to ensure optimal business value,” Salvagno adds.
On the company’s LinkedIn page, Cmpute.io notes that it works largely within Amazon Web
Services (AWS), which is considered the largest public cloud provider and can offer up to 85%
savings on elastic compute cloud (EC2) costs.
Cisco plans to incorporate Cmpute.io’s software into its CloudCenter, which helps manage
multicloud environments.
Over the past year, Cisco has made a series of acquisitions large and small to help bolster its
cloud computing portfolio as the company looks to shift away from traditional networking gear
toward offering more software, security and other services.
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Before the deal, Cisco latest acquisition was an $1.9 billion agreement for BroadSoft to expand
its cloud-based unified communications portfolio.
After several losing financial quarters, Cisco posted better-than-expected results in November
during its 2018 financial first quarter.
http://www.bankingtech.com/2017/12/cisco-buys-cloud-optimisation-firm-cmpute-io/
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Billie raises €10 million Series A funding
Financial Management Solutions
12/8/17
Billie, a Berlin, Germany-based factoring startup, raised €10m in Series A funding.
The round was led by Creandum with participation from existing investors Rocket Internet,
Speedinvest, Avala Capital and Picus Capital.
The company intends to use the funds to continue to develop the platform and expand its business
reach.
Co-founded by Christian Grobe and Matthias Knecht, Billie provides SMEs with a technology
platform to advance payments for their outstanding invoices.
The solution leverages big data analytics, digitalized processes and a tech platform to provide
small businesses with financing products against their open invoices, with no hidden fees, no
paperwork, and no bank branches involved.
http://www.finsmes.com/2017/12/billie-raises-e10m-in-series-a-funding.html
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CredSimple raises $6.55 million in funding
Healthcare Tech
12/12/17
CredSimple is a provider of cloud-based credentialing platform. The data management platform
for the healthcare industry has raised an additional $6.55M in funding according to a recent SEC
filing. This brings the total funding to $11.31 over four rounds for the company founded by Mike
Simmons and Sam Meyer in 2013.
The company helps in creating revenue generation opportunity for the hospital and alleviates staff
work while reducing the amount of time required to complete primary source verification through
secure online services
Source: Pitchbook; Deal ID 79372-36T
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Healthtech company Doctrin raises SEK 100 million in a round
led by Capio and HealthCap
Healthcare Tech
12/11/17
HealthTech company Doctrin raises SEK 100 million in a Series A round led by healthcare
provider Capio and Life Science fund HealthCap, with Inbox Capital and Norrsken Foundation as
co-investors. The investment enables Doctrin to accelerate expansion in Sweden and
internationally, as well as further developing and implementing artificial intelligence in its current
products. Doctrin was founded in 2016 with the purpose to radically improve health care through
supporting healthcare providers in digitising the patient journey. The company’s digital platform
allows healthcare providers to prioritise, treat and follow-up with patients – safe, secure and
online. First, the patient describes her symptoms by using a smartphone. When appropriate,
treatment is provided through the digital care environment and when required a physical meeting
takes place. The results from implementation have proven successful with a 98% patient
satisfaction. In addition, patient-physician time is used more efficiently when the physician is
provided with a digital summary of the patient’s medical history.
“We have seen that our solutions really work. Our next step is to develop transformative AIsystems to analyse medical images, text and data. This means that health care providers and
patients can get recommendations on the kind of care needed, level of urgency as well as
diagnosis and treatment,” says Magnus Liungman, CEO and co-founder of Doctrin.
In addition to developing intelligent decision support systems, the investments will be used to
create solutions within areas other than primary care as well as international expansion.
“As a first step, we are providing 750 000 patients at our 83 primary care units in Sweden with the
solutions from Doctrin. This collaboration is one of our most important initiatives to improve the
health care for our patients through a unique combination of digital services and the physical care
provided by Capio”, says Thomas Berglund, group CEO.
Among the new investors are venture capitalist funds HealthCap, one of Europe’s largest and
most successful Life Science funds, as well as Inbox Capital. Norrsken Foundation and Capio,
both previous investors, also participate in this round.
“The need for future qualitative and accessible health care is a big challenge. Doctrin’s digital
solutions have the potential to radically improve the health care system for all stakeholders, in
Sweden and internationally. We look forward to being a part of Doctrin’s journey as they continue
to develop advanced digital products.”, says Staffan Lindstrand, partner at HealthCap.
http://www.healthcap.eu/healthtech-company-doctrin-raises-sek-100-million-financing-roundled-capio-healthcap-fuel-expansion-ai-development/
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Philips acquires VitalHealth
Healthcare Tech
12/11/17
Royal Philips has announced that it has acquired VitalHealth, a provider of cloud-based
population health management solutions for the delivery of personalised care outside of the
hospital, for example, in regional care networks.
Headquartered in the The Netherlands, VitalHealth’s products and services are being used by
more than 100 healthcare networks in various countries including the US, India, China, Sweden,
Germany, Belgium and the Netherlands, a press release from Philips states.
Philips also recently acquired CardioProlific, a US-based thrombectomy company.
VitalHealth was founded in 2006 by Mayo Clinic (US) and Noaber Foundation (The Netherlands)
and employs approximately 200 employees. Financial details of the transaction were not
disclosed.
“This strategic acquisition complements our current offering in population health management,
and supports our commitment to deliver integrated solutions for care providers and patients to
improve people’s health,” said Carla Kriwet, chief business leader of the Connected Care & Health
Informatics Businesses at Philips. “As a pioneer in comprehensive population health management
solutions, we are committed to help drive business transformation for providers, health systems,
employers, and payers transitioning to value-based care. VitalHealth will help us deliver on that
commitment by strengthening our offering for care coordination, outcome management and
patient engagement.”
“Population health management is a proactive approach to improving health and reducing costs
for entire patient populations. It involves the aggregation of patient data across multiple health IT
sources, smart analytics to understand the health needs of the population, navigation and
coordination of care within that population, and engagement with each individual patient to
improve both clinical and financial outcomes. In line with its strategy to deliver integrated solutions
across the health continuum, from healthy living and prevention to diagnosis, treatment and home
care, Philips has been expanding its population health management business,” a press release
from the company states.
“VitalHealth’s offering will complement Philips Wellcentive’s solution to help improve patient
outcomes, as the combined portfolios will enable healthcare providers to better identify and
manage high-risk, high-cost patient populations. Moreover, VitalHealth’s platform will strengthen
Philips’ HealthSuite digital platform, the company’s digital enabler for the next generation of
connected health solutions,” the press release adds.
https://interventionalnews.com/philips-acquires-vitalhealth/
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Networked Insights bought by American Family Insurance
Insurance
12/14/17
Networked Insights, a marketing data-analytics software company, has been bought by American
Family Insurance.
Chicago-based Networked Insights has 59 employees locally and 74 overall. It will operate as a
subsidiary of American Family, an insurer based in Madison, Wis., that has been beefing up its
analytics and software capabilities.
Before the purchase, American Family was an investor and customer of Networked Insights,
which specializes in software that allowed businesses to ingest social media and other information
online to come up with data that helped marketers more efficiently target customers and likely
customers.
Terms of the deal, which closed today, were not disclosed. Networked Insights was backed by
Goldman Sachs and other investors, raising about $80 million. CEO Dan Neely, who founded the
company in 2006, will continue to run the operation and join American Family's senior
management team.
Neely said that Networked Insights began getting inquiries after raising $30 million a year ago. “A
bunch of people became interested in everything from partnerships to acquisitions,” he said. “We
started a process, the insurance and financial services vertical became interested. American
Family was one of those companies. We’ve known them a long time. We get to keep running our
business and growing our business. We get to work on some very interesting things with American
Family.”
Insurance companies such as Allstate have been aggressively building up their technology
capabilities to better use data to assess risk and price products, as well as automate some
functions. American Family also recently bought HomeGauge, a home-inspection software
company with 21 employees that's based in Asheville, N.C.
“We’ve been an acquirer, and this will help is accelerate some of our strategic initiatives,” said
Peter Gunder, chief business development officer for American Family.
Neely said Networked Insights plans to focus on hiring and retaining data-science workers, which
is among the most sought-after talent for both tech and non-tech companies. “We’re going to
invest in the best talent available.”
http://www.chicagobusiness.com/article/20171214/BLOGS11/171219932/american-familyinsurance-buys-networked-insights
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iZettle raises a further EUR40 million
Payments
12/13/17
Swedish mPOS pioneer iZettle has raised €40 million in funding to accelerate growth and pave
the way for a potential IPO. Launched in 2011, iZettle quickly established itself as the Square of
Europe, helping small businesses accept card payments through their mobile phones.
The firm has since moved deeper into the merchant value chain, offering tools to take payments,
register and track sales and to get funding.
It now operates in 12 markets in Europe and Latin America, with 1000 small businesses signing
up every day.
The latest funding round was led by early backer venture capital firm Dawn and The Fourth
Swedish National Pension Fund and is supported by existing investors. It follows a $60 million
raise in January and €30 million in debt funding from the European Investment Bank in
September.
Jacob de Geer, co-founder and CEO of iZettle, says: “iZettle is currently in an extensive expansion
phase. Through today’s announcement we’re able to allocate additional resources in order to
accelerate our ambitious growth plan and product innovation."
Earlier this year, de Geer said the loss-making company was preparing for an IPO as revenues
boomed and losses were slashed by 23%.
https://www.finextra.com/newsarticle/31459/izettle-raises-a-further-eur40million?utm_medium=newsflash&utm_source=2017-12-13&member=93489
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WorldRemit nabs $40 million at a $670 million valuation to
boost its money transfer business
Payments
12/6/17
WorldRemit, a London-based startup with some 2 million users that offers a quick way for people
to send money to each other with a focus on developing markets, has raised more funds to help
it take on the likes of Western Union in the remittances market, estimated by the World Bank to
be worth some $596 billion globally this year, and ramp its user number to 10 million.
The company has picked up $40 million — a Series C round that sources tell us brings the
company’s valuation to around $668 million (or ‘just under £500 million’ in the figure we were
given in local currency by our sources).
The funding was led by a new, strategic investor: LeapFrog Investments, the firm founded in 2007
and backed by billions from the likes of Prudential, JP Morgan and the Omidyar Network
specifically to make investments into financial and healthcare businesses improving services in
emerging markets, specifically in regions like Africa and Asia. Previous investors Accel, TCV and
an unnamed individual backer also participated.
This represents a decent leap for the startup, which was valued at $500 million when it last raised
money — $45 million in February 2016.
Ismail Ahmed, who co-founded WorldRemit with Catherine Wines and is its CEO, said in an
interview that the idea will be to use the funding in three key areas.
The first of these is to increase the number of countries where payments will be able to originate.
Currently, the company lets people from 50 countries send money through to 148 countries, and
Ahmed wants to bring complete parity to those figures, so that people can transfer money from
any country to any country where WorldRemit operates. Specifically with this round, that
functionality will get turned on in Africa.
“Half of our transactions today go to Africa, and those are mostly digital transactions going into
mobile money accounts in services like M-Pesa. This means every day we trade with all the
assorted currencies that are in use in Africa,” he explained. “I think the next phase of our growth
is to turn those ‘receive’ countries into ‘send’ countries. That’s the demand we’ve seen. In the
past we didn’t want to do that because we didn’t want to transact in cash, but now because our
users are making most digital transactions, we can.”
He points out that 90 percent of WorldRemit’s customers — or 1 million out of 2 million users —
are using smartphones for their transactions, and that money transfer services are a key driver of
getting those smartphones in the first place (the other key driver? messaging services, he said;
more on that below).
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That is a pretty impressive statistic in itself, considering how low down African countries generally
have been in world rankings for internet and telephony access. Targeting these wider problems,
in fact, is one reason that WorldRemit was first approached by LeapFrog.
“This investment is an opportunity to bring a global leader in digital remittances into the LeapFrog
portfolio,” said Stewart Langdon, partner at LeapFrog Investments. “WorldRemit’s model is
uniquely suited to scale and offers a best in class service that is vital to the livelihood of millions
of consumers in LeapFrog’s core markets. The company also has a huge potential to expand
globally – a combination that puts it at the heart of our profit with purpose philosophy. I’m delighted
that a world-class fintech company like WorldRemit is choosing LeapFrog as its partner for growth
in the emerging markets.”
The second area WorldRemit is hoping to expand is in Asia. Specifically, the company is planning
to open a new office in the Philippines with 100 more employees, to help build out its business in
that region
This is also notable. To date, WorldRemit has mainly grown organically, and that is what it plans
to do here. But there is a big opportunity to expand WorldRemit’s footprint by way of acquisition.
There are a number of startups competing with the likes of Western Union and MoneyGram to
provide lower-cost and faster remittance services globally, but interestingly, many of them have
been building their services with relatively little overlap of the regions that they are targeting first.
(Remitly, for example, has been focusing a lot on the business of sending money from the US to
India, recently raising $115 million to double down on that opportunity.)
“So far we have seen consolidation in the world of traditional money transfers, where the three
largest players are still consolidating some of the smaller players,” Ahmed said. “But as
companies like us become more global and taking a regional focus, we may see some M&A too.”
The third area of focus is to keep beefing up its business in the US. Today, the country accounts
for 14 percent of WorldRemit’s origination traffic by revenues, and the plan will be to boost this to
40 percent.
https://techcrunch.com/2017/12/06/worldremit-nabs-40m-at-a-670m-valuation-to-boost-itsmoney-transfer-business/
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State Street takes stake in PensionBee
Securities
12/12/17
The world's third largest asset manager, State Street Global Advisors (SSGA), has taken a
strategic minority stake in UK fintech startup and online pension manager PensionBee.
PensionBee helps customers to find and combine their old pensions into one new online plan,
with money managed by some of the world’s biggest money managers, including SSGA.
Launched in mid-2016, the company has grown to c. £100 million in fee-earning assets with close
to 8,000 active accounts and an additional c. £125 million of assets-in-transfer.
As a result of the financing, PensionBee will be expanding its white-label product line to offer
pension consolidation services to banks and life companies.
Nigel Aston, global head of defined contribution proposition and ftrategy for SSGA, says: “We
have really enjoyed working closely with PensionBee over the last few years. We have been
incredibly impressed and excited by how they use smart technology, innovative communication
techniques and new media to attract and engage their audience. We are really looking forward to
working even more closely together as we enter the next stage of our partnership.”
It's another example of a big and established brand in finance investing in the UK digital wealth
space following Aviva's recent acquisition of a stake in Avoka and BlackRock's investment in
Sacalable Capital.
https://www.finextra.com/newsarticle/31449/state-street-takes-stake-inpensionbee?utm_medium=newsflash&utm_source=2017-12-12&member=93489
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SwissBorg ICO raises $10 million in single day
Securities
12/11/17
SwissBorg ICO started just last week on December 7, though has already reached new heights
amidst a surge in popularity. The project has already managed to raise over $10 million in the first
12 hours and has successfully passed a soft cap of $5 million – tokens are available for purchase
at the price of $0.1 per 1 CHSB token.
Inspired by the open-source philosophy, SwissBorg is leveraging on a new type of open protocol
utility: “proof of meritocracy” aiming to revolutionize the wealth management industry. A core
feature of the CHSB Token is giving holders the ability to choose the direction in which the network
will develop. The CHSB token is used to generate a Referendum token, called the “RSB token”.
For each DAO’s direction, the RSB token is used by the holders to make decisions on the
referendum proposals. The voting power will be calculated based on the amount of CHSB tokens
each user holds when the referendum announcement is made. The type of reward will depend on
the Referendum. ETH, CHSB or ERC-20 Tokens can be offered during Referendums.
https://www.financemagnates.com/thought-leadership/swissborg-ico-raises-10-million-singleday/?utm_source=daily_newsletter&utm_medium=email&utm_campaign=11.12.17
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INSIKT raises $50 million to lend to low-income communities
Specialty Finance / Alternate Lending
12/13/17
Loans can be the hardest to get for the people who need them the most.
An estimated 45 million Americans don’t have a credit score and others have trouble bringing up
their scores, even if they are in a better financial position than in years past.
While most lenders would consider low-income families with bad credit scores to be too risky, a
startup called INSIKT believes that it has better ways of assessing if people will pay them back.
And after facilitating 125,000 loans in three years, INSIKT is raising $50 million to expand. The
round is led by Grupo Coppel, with participation from FirstMark Capital, Revolution Ventures and
Colchis Capital. INSIKT has raised $100 million to date.
INSIKT has built what they believe is a better alternative to payday loans, breaking up payments
into smaller installments. Its white-label loan processing service is used in over 600 banks and
credit union locations across California, Texas, Illinois and Arizona.
“We want to change the landscape for underbanked people and help them improve their lives,”
CEO James Gutierrez told TechCrunch. “There’s a lot of companies out there who want to offer
that product but they don’t know how to underwrite.”
The average borrower makes just $28,000 per year, but instead of just focusing on income, they’re
analyzing signals of responsibility. For example, if someone is consistent with other past
payments, INSIKT views that as a sign that the person is reliable.
The business is “empowering the people who are working the hardest so they can succeed and
have the American dream,” said Gutierrez.
But of course, with any loans, there’s the cost of interest. In INSIKT’s case, Gutierrez said that a
$1000 loan will likely end up costing $1250 over time.
INSIKT plans to use the funding to expand to additional states and internationally.
https://techcrunch.com/2017/12/13/insikt-raises-50-million-to-lend-to-low-incomecommunities/?ncid=mobilenavtrend
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Affirm secures $200 million in Series E funding
Specialty Finance / Alternate Lending
12/13/17
P Affirm, Inc., the company started by serial entrepreneur Max Levchin to provide fair and honest
financial services, today announced it raised $200 million Series E round of funding bringing total
equity funding to date to approximately $450 million. GIC led the round and was joined by Khosla
Ventures, Lightspeed Venture Partners, Founders Fund, Spark Capital, Caffeinated Capital,
Ribbit Capital and others.
“GIC is one of the world’s most respected fund management companies and has been investing
in technology for a very long time. We are excited to have GIC as a long-term partner that offers
a unique network and insights on the evolving global fintech market,” said Affirm’s Founder and
CEO Max Levchin.
The new round of financing will be used to further Affirm’s mission to deliver honest financial
products that improve lives. Specifically, the new capital will be used to increase Affirm’s credit
distribution capacity, grow its family of more than 1,200 merchant partners—which includes
Wayfair, Expedia, Goodyear, Motorola, DJI, Casper, and Cole Haan—and introduce new products
and services beyond point-of-sale credit via the Affirm app that launched in October and is
available in the iOS App Store and Android Google Play.
“Our goal is to be the app on your home screen for all of your financial needs,” said Levchin. “We
are starting by reinventing credit because we believe it is fundamentally broken. But, this is just
the beginning.”
Affirm makes it possible for shoppers to pay for purchases across multiple months with
transparent and simple interest loans that don’t charge compounding interest or late fees, unlike
traditional credit cards. Affirm settles with merchants within three business days, guarantees all
payments, and takes on issues such as repayment and fraud, requiring retailers to assume little
risk. Nearly 90 percent of consumers say they feel more positively about a brand that offers honest
financing, according to research this year by Affirm and Qualtrics of more than 1,000 22- to 44year-olds in the U.S. 87 percent of respondents expressed interest in a simple way to pay for
large purchases over time that was not a credit card. Meanwhile, retailers offering Affirm’s credit
card alternative report an average increase of 75 percent in basket size, site-wide conversion
rates increases by as much as 20 percent, and revenue per visitor lifts of more than 10 percent.
In April, Affirm announced it had processed over 1 million consumer installment loans, which are
made by its bank partner Cross River Bank, a New Jersey State Chartered Commercial Bank,
and Member FDIC.
https://www.businesswire.com/news/home/20171213005302/en/Affirm-Secures-200-MillionSeries-Funding
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LendingUSA secures $60 million credit facility
Specialty Finance / Alternate Lending
12/12/17
LendingUSA, a Sherman Oaks, CA-based point-of-need financing company, secured a $60m
credit facility.
The funding was provided by CapitalSource, a division of Pacific Western Bank, and a provider
of commercial lending and banking solutions.
The proceeds will allow company to continue to grow its portfolio of consumer loans in specialty
industries, including cosmetic surgery, dental care, chiropractic, pet, and funeral services.
Founded in 2015 and led by President Mike Testa, LendingUSA specializes in giving businesses
the opportunity to offer financing to their customer. Using underwriting techniques, the company
can pre-approve applicants in seconds, giving enrolled merchants the ability to provide their
customers with access to financing that integrates with their existing point-of-sale.
LendingUSA operates nationwide, with the exception of Connecticut, New Hampshire, New York,
West Virginia and Vermont. Loan amounts range from $1,000 – $35,000. It offers financing for
consumers in specialty markets including the elective medical industry, dental care, pets and pet
care, and more.
http://www.finsmes.com/2017/12/lendingusa-secures-60m-credit-facility.html
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Syndi.fund raises an undisclosed amount
Specialty Finance / Alternate Lending
12/12/17
Syndi.fund is the provider of an investment platform intended to help small investors join the
syndicate with experienced venture capital funds and invest in startups. The company's
investment platform engages venture capital fund, business angel and other experienced investor
to form a syndicate and fund early-stage start-ups, enabling them to avoid risk of loss. The
company raised an undisclosed amount of venture funding from Nextury Ventures on December
10, 2017.
Source: Pitchbook : Deal ID- 98604-37T
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PAIR Finance raises € 4.5 million and wins new strategic
investors
Specialty Finance / Alternate Lending
12/11/17
The Berlin-based Fintech company PAIR Finance raised €4,5M in series A funding from strategic
investors and financial investors. Among others, Zalando, Hitfox Group and a prominent selection
of business angels from the German industry participated in the funding round (some being
Maximilian Zimmerer, former management board member of Allianz and Marc Stilke - former CEO
of Immoscout). Existing investors like the Company Builder FinLeap, yabeo Capital and Ey
Ventures confirmed their trust in PAIR Finance with renewed investments into the company.
Kai-Uwe Mokros, VP Payments at Zalando: “PAIR Finance stands for the future of debt collection:
digital, efficient, customer-oriented. The technology-driven approach as well as the competence
of the team convinced us to invest. We look forward to further developing the existing successful
cooperation.”
Stephan Stricker, CEO and founder of PAIR Finance: “We are proud of the trust of our investors.
PAIR Finance aims to make debt collection in Germany and Europe customer-friendly and digital.
Our new partners enable us to reach further milestones and to expand our company.”
PAIR Finance is an important partner for its clients. By facilitating efficient and fast repayment of
open claims, PAIR Finance not only improves the payment cycle but in turn helps companies to
adjust their risk management in order to generate higher revenues and extend the product and
service offerings behind their brand.
Gerrit Seidel, Managing Partner at yabeo and previously an executive at payment provider Klarna
A.B.: „PAIR Finance represents a radical change in a traditional industry: the behavioral science
based approach paired with a modern platform and socially accepted communication channels
makes it a success.”
More than 150 companies, from the e-commerce sector, the digital service industries and up to
big media houses are using the debt collection services of PAIR Finance. In the future, the plan
is to tap new segments that are in the process of digital transformation, for example banks and
insurance companies. With the investment, PAIR Finance plans to expand its marketing strategy
and its specially developed technology, based on artificial intelligence.
How PAIR Finance works
PAIR Finance’s main asset is a self-learning algorithm that considers a vast number of data points
that are continuously analyzed before and during the interaction with the customers, who are in
arrears with their payments, all while maintaining compliance with stringent German data privacy
standards. With the aid of the latest behavioral science and psychology, the customers are
clustered, individually approached and offered totally personalized solutions. The aim is to
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sensitize the customers and to help them to pro-actively resolve the payment problem and settle
the claim. Beside the content and the tonality of the approach, the optimal channel, time and
frequency are determined by the system. PAIR Finance contacts the customer via email, SMS
and messenger services.
Unlike traditional debt collection companies that require the customer to type out IBANs while
doing bank transfers, PAIR Finance’s digital way of communication makes it possible to send a
link to an individual payment page through which the customers can settle their open claim quickly
and painlessly. Because of this, the customer doesn’t experience media disruption because
paying his open debt is as easy as the few clicks it took him to order a product or service online.
On the other hand, using digital channels to reach out to the customer works much faster. Sending
letters as first point of contact means the customer gets contacted after one to two working days
at the earliest. Using email or SMS it only takes on average ten minutes - because smartphone
users look at their phone up to 150 times a day. Thus, open customer invoices are balanced on
average within a few days.
PAIR Finance also forgoes cooperation with a lawyer in the pre-court phase in order not to
establish a threatening posture and to spare the customer the resulting additional costs. However,
depending on the reaction of the customer, the tonality and the intensity of the approach are
adjusted as necessary to collect open claims more efficiently.
Automating much of the background processes during the collection process means it can be
executed faster and more cost-efficiently, which benefits the customer. Also, the attention to
respectful interaction ensures that the customer relationship is not strained and they are retained
as returning customers after settling their debt. PAIR Finance transforms debt collection into a
win-win situation for their clients: on the one hand, clients are balancing their open debts faster,
without long-lasting and expensive trials and lawsuits. On the other hand, customer retention is
ensured through an improved experience with a normally unpleasant situation, such as going into
debt.
https://www.finleap.com/about/press/press-releases/161898-pair-finance-raises-4-5m-and-winsnew-strategic-investors/?cpaged=1
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eBay acquires Canadian ecommerce analytics platform
Terapeak
Data & Analytics / IoT
12/13/17
Security eBay has announced plans to acquire Terapeak, an online platform that helps eBay,
Amazon, and Shopify sellers grow their online sales. Terms of the deal were not disclosed.
Founded out of Victoria, Canada in 2002, Terapeak leverages data around supply, demand, and
pricing in order to arm merchants with the information to sell their goods. For example, sellers can
know in advance what kinds of products are selling well and the optimum prices to charge, while
garnering insights into the competition.
Aside from a free trial period, Terapeak offers three core pricing tiers: a $12 / month “Research”
plan, which includes access to years’ worth of sales data and price trends for millions of goods;
the $10 / month MySales Pro, which offers more limited access to sales data; and the $3.58 /
month SEO Pro plan, which is more about optimizing your products for search engines.
Terapeak customers are able to connect all of their eBay, Shopify, and Amazon seller accounts
and track sales through a single dashboard. This also allows them to compare the performance
of products and categories across marketplaces, thereby gleaning insight into what’s working and
what’s not.
eBay and Terapeak have actually had a data partnership in place since 2004, and the duo
announced an extension to this agreement last November, so today’s news may not come as a
complete surprise.
What’s next
Once the deal is concluded, eBay said it plans to “begin integrating certain functionality from
Terapeak” into the eBay Seller Hub, which is where eBay merchants can access sales and
inventory data relating to their accounts.
“Nearly two million sellers currently manage their eBay business on Seller Hub,” noted Bob
Kupbens, vice president of B2C selling at eBay, in a press release. “Expanding Seller Hub to
provide additional capabilities from Terapeak will help our sellers be even more successful and
enable them to more effectively manage their businesses on eBay. We are committed to being
the best partner to our sellers as we look to create the most powerful selling platform. The
integration of Terapeak’s functionalities into Seller Hub — from sales history and performance
enhancement opportunities to price guidance and comparisons — will continue to help eBay’s
merchants scale their businesses on eBay.”
An eBay spokesperson confirmed to VentureBeat that the company plans to “wind down all noneBay-related customer engagements” and will deprecate “much of the information about other
marketplaces” shortly after the deal closes.
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While terms of the deal were not disclosed, it seems that Terapeak had raised only CAD $5 million
(USD $3.9 million) in equity funding, so this is unlikely to be a bank-busting acquisition. eBay said
that it expects the transaction to close before the end of 2017, after which all Terapeak employees
will join eBay, though the Terapeak team will still be largely based out of Toronto.
https://venturebeat.com/2017/12/14/how-bots-are-manipulating-cryptocurrency-prices/
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Machine learning fintech Simility raises $17.5 million
Data & Analytics / IoT
12/13/17
Simility, a provider of machine learning–powered adaptive fraud prevention solution, today
announced it has secured $17.5 million during its latest funding round. PayPal, Inc. also
participated in the round as a new strategic investor along with existing investors The Valley Fund
and Trinity Ventures. This brings Simility’s funding total to $25 million.
Founded in 2014, Simility stated it helps companies prevent fraud and abuse in real time with
machine learning, big data analytics, and data visualization capabilities. The California-based
company claims it has seen impressive global adoption among enterprise customers in financial
services, retail and payments, from the largest e-commerce platform in Africa to multiple global
Fortune 500 financial services organizations, including top 50 banks in the U.S. Rahul Pangam,
Co-Founder and CEO of Simility, shared: “Digital disruption in the financial and commerce sectors
has resulted in the need for a fraud and risk management solution that goes beyond legacy, static
rule-based offerings to offer protection in a digital first, big data analytics-focused environment.
Simility is fulfilling that need with an innovative, game-changing, adaptive solution. This latest
funding round will enable us to enter our next phase of growth by bolstering our world-class team
of industry veterans in sales, customer success and data science to meet market demand.”
Ryan Sweeney, Partner at Accel, also commented: “Enterprise fraud has grown dramatically over
the past decade and can cost organizations millions of dollars in loss annually. We invested in
Simility because of the exceptional caliber of its leadership team and its pioneering adaptive fraud
prevention platform that combines the power of data, machine learning, and people to protect
organizations against the growing and costly threat of fraud.”
Lynn Strand, Vice President of marketing at Simility, then noted: “Simility has taken a giant step
forward in combating fraud with an innovative, game-changing solution that employs cutting-edge
technology to keep businesses one step ahead of fraudsters.”
Simility added that the $17.5 million will be used to continue the global expansion of its partner
network, sales, partnerships, customer success, and data science teams. Simility is now planning
to expand its sales operations in the United States, Brazil, and Europe; expand its European data
science teams, and grow its global partnerships in Europe and India.
https://www.crowdfundinsider.com/2017/12/125800-u-s-fintech-simility-secures-17-5-millionlatest-funding-round-led-accel-participation-paypal/
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Tempered Networks raises another $7 million for ‘identitydefined networking’ cybersecurity software
Data & Analytics / IoT
12/11/17
Tempered Networks has raised another $7 million to help protect companies from cyberattacks
with its “identity-defined networking” technology.
Jeff Hussey, the company’s co-founder and CEO who formerly helped start F5 Networks, said
the fresh cash will be used for “general corporate purposes.” Investors in the round include Ignition
Partners; Ridge Ventures; Rally Capital; and Fluid Capital. Total funding to date in the 3-year-old
company is $39 million.
Founded in 2014, Tempered Networks originally focused on IoT security, but today its flagship
product is networking infrastructure software that also acts as a layer of security. Its point-andclick “identity-based networking” architecture is based on provable host identities and differs from
traditional IP-based technologies.
Tempered Networks sells its technology in industrial sectors such as oil & gas, utilities and
manufacturing. The company employs 70 people.
http://newsbeattimes.com/tempered-networks-raises-another-7m-for-identity-definednetworking-cybersecurity-software/
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Kasisto announces $17 million in Series B funding led by Oak
HC/FT
Others
12/13/17
Kasisto, creators of KAI, the leading conversational AI platform for finance, today announced a
$17 million Series B funding round led by Oak HC/FT with participation from existing investors
Propel Venture Partners, Two Sigma Ventures, Commerce Ventures, Mastercard and Partnership
Fund for New York City. KAI enables financial institutions to acquire new customers as well as
engage, support, and generate additional revenue from existing customers via human-like,
intelligent conversations with smart-bots and virtual assistants, anytime, anywhere.
The new capital will be used to scale the business to meet the increasing demand for Kasisto’s
products in existing and new markets as well as deepen partnerships with existing customers.
This new funding will also be invested in expanding the KAI platform to include new AI-powered
features and incorporate innovations that continue to deliver both business results and customer
engagement and delight.
“This past year has been one of explosive growth across the board – the number of signed deals
and deployed customers, our team’s strength and size, and KAI’s feature robustness and
readiness for large-scale enterprise deployments,” says Zor Gorelov, CEO and Co-Founder of
Kasisto. “There is great momentum going into this investment, especially following the recent
signing of major customers including TD Bank and Standard Chartered Bank. We are very excited
to partner with Oak HC/FT on this next phase and consider their track record and expertise in the
finance sector a significant asset.”
“AI’s adoption in financial services has continued at a rapid pace. This technology serves as a
catalyst of change to enhance the sector’s technology and operations entirely,” adds Patricia
Kemp, Co-founder & General Partner at Oak HC/FT. “Kasisto has an amazing track record of not
only having one of the most proven and comprehensive AI platforms in the industry, but also with
their customers – some of the world’s most innovative financial institutions — that sets them apart.
We are excited to partner with Kasisto to continue to drive scale and growth.”
KAI is an enterprise-ready platform that powers bots and virtual assistant with financial expertise,
steeped with domain knowledge, so financial institutions can:
•

Offer entirely new and differentiated experiences to their consumers, designed with the
most intuitive user interface: natural human language

•

Decrease customer care costs by deflecting call center calls and triaging inquiries

•

Increase lifetime value of customers with contextual and relevant offers for financial
products and services
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•

Engage customers and promote brand loyalty with proactive financial well-being features

•

Meet customers in their preferred channel – mobile, web, messaging or home devices

Oak HC/FT is the premier venture growth-equity fund investing in Healthcare Information &
Services (“HC”) and Financial Services Technology (“FT”). Kasisto is the 18th investment by Oak
HC/FT since launching in June 2014. The fund and its investors contain deep domain experience
and are uniquely positioned to provide entrepreneurs and companies with strategic counsel,
board-level participation, and access to an extensive network of industry leaders. Ms. Kemp will
join the board of Kasisto and Michael Heller will join as a Board Observer.
https://www.businesswire.com/news/home/20171213005029/en
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ShieldX secures $25 million
Others
12/13/17
Security startup ShieldX closed $25 million in Series B financing. FireEye, Symantec, Bain Capital
Ventures, Aspect Ventures, and Dimension Data participated in the funding.
ShieldX’s cloud security strives to protect organizations against cyber threats, regardless of where
sensitive data resides or how it moves across public, private, or multi-cloud environments. Its
product, called APEIRO, can be used to scale security and micro-segmentation on demand,
support business innovation, meet compliance requirements, and protect against the latest
cyberattacks.
This funding will allow ShieldX to expand its marketing and sales efforts, fund product
development, and increase automation and intelligence across popular cloud environments.
https://newscenter.io/2017/12/shieldx-secures-25-million/
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AmEx, HSBC and JPMorgan invest in Menlo Security
Others
12/12/17
Financial services giants American Express, HSBC and JPMorgan Chase have all joined a $40
million Series C funding round for "malware isolation" outfit Menlo Security. With the FS industry
facing an ever-growing barrage of cyber attacks, AmEx, HSBC and JPMorgan have decided to
back Menlo and its Security Isolation Platform.
Rather than try to distinguish between safe and risky content, the Menlo platform acts like a digital
partition, isolating and executing all web content, email links and documents in the cloud, then
streaming a malware-free version to employees’ computers.
The firm claims strong take-up around the world from companies in sectors such as finance,
healthcare and manufacturing. It plans to use the new funds to boost sales and marketing.
"More than a million users at hundreds of companies are protected by Menlo, with zero infections
to date," says Amir Ben Efraim, CEO, Menlo Security.
Harshul Sanghi, managing partner, Amex Ventures, adds: "As cyber threats become more
sophisticated, there is a growing need for proactive security solutions that can identify and isolate
malicious web content before it enters a business’ systems.
"Menlo’s isolation technology offers a robust solution, and we are excited to support its next phase
of growth as the company looks to expand its client base and continue enhancing its capabilities."
https://www.finextra.com/newsarticle/31445/amex-hsbc-and-jpmorgan-invest-in-menlosecurity?utm_medium=dailynewsletter&utm_source=2017-12-13&member=93489
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Synopsys completes acquisition of Black Duck Software
Others
12/11/17
Synopsys, Inc. (Nasdaq: SNPS) has completed its acquisition of Black Duck Software, Inc., a
privately held leader in automated solutions for securing and managing open source software.
Software development is undergoing sweeping and rapid change, including the increasing use of
open source software (OSS), which makes up 60% or more of the code in today's applications.
While the use of open source code lowers development costs and speeds time to market, it has
been accompanied by significant security and license-compliance challenges, because most
organizations lack visibility into the OSS in use. Black Duck's industry-leading products automate
the process of identifying and inventorying the open source code, detecting known security
vulnerabilities and license compliance issues. It also provides automated alerts for any newly
discovered vulnerabilities affecting the open source code.
The value of the cash transaction was approximately $547 million net of cash acquired.
https://news.synopsys.com/2017-12-11-Synopsys-Completes-Acquisition-of-Black-DuckSoftware
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