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Key Deals
M&A
Sector

Amount
($mm)

10/26/17

BPO

NA

10/23/17

Data & Analytics /
IoT

9/5/17

Financial
Management
Solutions

Date

Target

Acquirer(s)

$2280

$705

Financing
Date

Target

Lead Investor

Sector

Amount ($mm)

10/24/17

Bank Tech /
Solutions

$42

10/24/17

Data &
Analytics / IoT

$15

10/23/17

Securities

$12

10/23/17

Financial
Management
Solutions

$30
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Preface
Each week, Evolve Capital Partners compiles select M&A and financing transactions across the
finance and technology sectors. We analyze multiples sources of publicly available information
and source each transaction. We also release a weekly news update of relevant news and
press releases across the sector.
Evolve Capital Partners is a specialized investment bank focused on businesses serving
industries at the intersection of finance and technology. We are a dedicated, creative, and fully
independent investment bank that advises private and public companies on merger, divestiture
and acquisition transactions, and capital raising through private placements. Founded in 2012,
we are based in New York.
You can learn more about us at www.evolve-capital.com. We post past weekly transaction and
news updates on our website, plus in-depth industry research reports.

To contact us, please email admin@evolve-capital.com or call (646) 688-2792.

Sectors we cover at the intersection of finance and technology include:

Bank Tech / Solutions

Healthcare Tech

Securities

BPO

Insurance

Specialty Finance / Alternate
Lending

Financial Management Solutions

Payments

Data & Analytics / IoT
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Deals Count
Sector

Number of Deals

% of Total

Bank Tech / Solutions

5

17%

BPO

1

3%

Financial Management Solutions

7

23%

Healthcare Tech

2

7%

Insurance

3

10%

Payments

2

7%

Securities

5

17%

Specialty Finance / Alternative Lending

1

3%

Data & Analytics / IoT

3

10%

Others

1

3%

Total

30

100%
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Mobile banking startup Zero raises $8.5 million
Bank Tech / Solutions
10/23/17
Zero, a new mobile banking experience that combines the best features of debit and credit
cards and offers up to 3% cash back, announced today that it has raised $8.5 million in funding,
led by ENIAC Ventures.
Other investors include New Enterprise Associates, Nyca Partners, Lightbank, and Middleland
Capital.
Zero wants to replace your existing checking, savings, debit and credit card accounts with a
rewards-rich, unified banking experience powered by a mobile app and a Visa card called
Zerocard. The app allows Zerocard to act like a debit card, where deposits, purchases, and
transfers appear in one place in the app with a real-time, net balance. Zerocard processes on
credit card networks, thus enabling Zero to pay customers unlimited cash back at a flat 1.0% to
3.0% rate on all spending regardless of category. Zero also pays customers a high annual
percentage on their average daily net balance, competitive with the best interest rates on
deposits paid by leading banks, and charges none of the most annoying fees of traditional
banks. Almost 150,000 people have signed up for the Zero waitlist.
“We’ve been blown away by the level of enthusiasm we have seen,” said Zero Founder & CEO,
Bryce Galen. “Almost 150,000 people have signed up for Zero, and our waitlist continues to
grow each day. Consumers across the country have shown that they are excited about Zero,
and we are grateful to have the resources needed to ensure a seamless product launch.”
"Over the past few years we have seen a major shift in the way people are banking, and the
financial industry has struggled to adapt to the debit-first generation," said Tim Young, founding
general partner at Eniac Ventures. "We are excited to be working with Zero because they have
built a strong team around the first product that brings together the ease of debit, flexibility and
rewards of credit, and unique AI driven insights."
Zerocard comes in four levels, offering cash back on card spending from 1.0% to 3.0%.
Customers can increase their cash back level by referring friends and family to become Zero
customers or by meeting annual spend requirements.
Zero reshapes the cost structure in banking through reduced overhead such as brick and mortar
locations and advertising. By processing on credit card networks and taking a mobile-centric,
referral-based approach to acquiring customers, Zero can provide better rewards than
traditional banks.
https://www.finextra.com/pressarticle/71298/mobile-banking-startup-zero-raises85m?utm_medium=dailynewsletter&utm_source=2017-10-24&member=93489

10 | P a g e

Weekly Deals Update – Week Ending 10/27/17

Go to Index

Nordea joins EUR14 million funding round in PFM startup
Tink
Bank Tech / Solutions
10/24/17
Nordea is among a clutch of banks to have taken an equity stake in and signed a licensing deal
with Swedish PFM startup Tink. Nordea's interest in Tink follows a significant contribution by
SEB and ABN Amro in a $10 million funding round sealed by the startup in May last year.
The Tink app continuously collects, sorts and analyses consumer spending into definable
categories and provides user-defined budgets and alerts when a maximum spending limit is
reached.
Topi Manner, head of personal banking at Nordea, says: “Tink is a very unique financial
aggregator. The company found an easy way to visualize and keep up to speed with all financial
transactions. At Nordea, we always aim to offer our customers the best possible digital user
experience. Through this partnership, we take a huge leap in realising our ambition."
The smart budgeting features enabled by Tink will be gradually phased into the bank's mobile
app across the Nordic countries, he adds.
“Over the coming years, regulations such as PSD2 will change the financial services industry,"
says Manner. "The Tink partnership will make us better prepared to meet those changes."
The deal with Nordea comes amidst a couple of other contracts with Klarna and Nordnet. In
addition to the partnership agreements, SEB, Nordea, Nordnet (in the first funding deal from its
recently launched fintech venture fund), ABN Amro, Creades and Sunstone have invested a
further €14 million in Tink.
Daniel Kjellén, co-founder and CEO, Tink, says: “We see today’s announcement as evidence of
a new generation of bank and fintech partnerships. By working together, we are paving the way
for a new era of banking in Europe - unlocking the market to create greater choice and a better
deal for consumers.”
https://www.finextra.com/newsarticle/31240/nordea-invests-in-pfm-startuptink?utm_medium=newsflash&utm_source=2017-10-24&member=93489
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Finn.ai raises $3 million in funding
Bank Tech / Solutions
10/24/17
Finn.ai announced it has raised $3 million in its recent institutional financing round. Yaletown
Partners, a Vancouver-based national venture capital firm focused on Canadian emerginggrowth technology companies, Flying Fish Partners, a Seattle-based venture capital firm, and
John Livingston, former CEO and Chairman of Absolute Software: (TSX:ABT) led the round. An
experienced angel syndicate comprised of senior technology and banking executives also
participated.
Finn.ai will use the new funding to grow its team of data scientists, engineers and banking
industry experts to meet the needs of the Company’s rapidly-growing customer network and to
support its continued expansion into the U.S. and global markets.
“Finn.ai is built from the ground up specifically to help banks and credit unions transform the
way they engage with customers • making banking simpler, more accessible, more human, and
ultimately helping to build trust and engagement between banks and their customers,” said Jake
Tyler, Co-Founder and CEO, Finn.ai.
Coinciding with the raise, Finn.ai also announced the addition of banking industry veteran Carrie
Russell as Strategic Executive Adviser. Russell will help develop and implement the Company’s
product roadmap and market engagement approach. Russell was previously Chief Marketing
Officer at D+H (now Finastra) and SVP Retail Banking Products at TD Bank.
“The banking industry faces a real challenge in this new digital paradigm and needs to move
beyond transactional banking to build deeper, more personal relationships with customers,” said
Russell. “I believe Finn.ai is the right partner to do this, acting as a proactive virtual assistant to
help customers understand, plan and take action to improve their financial lives.”
Finn.ai leverages a proprietary, best-in-class and domain-specific natural language
understanding engine accompanied by a large banking and personal finance-specific language
data model. The addition of Flying Fish Partners as investors speaks directly to the value of this
innovative technology with a team that includes Geoff Harris, former Managing Director of the
Voice and Natural Language business at Microsoft, and Frank Chang, who led Microsoft’s core
engineering team in the same unit.
“Finn.ai has built a compelling, next-generation banking experience using state of the art AI
tools,” said Chang. “We’re seeing many of the challenges we faced working on the Cortana
team at Microsoft being solved by Finn.ai. We believe domain-specific solutions like Finn.ai will
win in their chosen verticals versus more generalized platforms, and we are excited to partner
with Finn.ai to help bring this to fruition.”
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“We have invested in Finn.ai based on their proven capability to deploy their full-featured
banking and personal finance assistant into market,” said Eric Bukovinsky, Partner, Yaletown
Partners. “We expect this type of smart, conversational agent will quickly become table stakes
for banks across the world.”
This raise announcement comes on the heels of the recent news of Finn.ai’s collaboration with
ATB Financial, making the first full-featured personal banking assistant available through FB
messenger to ATB’s 700,000 customers. Finn.ai is also the winner of the “Best of Show” award
at last month’s Finovate Fall 2017 in New York City and Finovate Asia 2016.
https://www.finextra.com/pressarticle/71316/finnai-raises-3-million-in-fuding
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GTreasury announces $42 million growth investment from
Mainsail Partners
Bank Tech / Solutions
10/25/17
GTreasury, a leading provider of Treasury Management Systems (TMS), announced a $42
million investment from Mainsail Partners, a growth equity firm that exclusively invests in
profitable, fast growing technology companies. GTreasury will use the new capital and
Mainsail’s extensive resources to accelerate product development, expand internationally, and
enhance GTreasury’s customer service.
GTreasury was co-founded over thirty-one years ago by Orazio Pater, CEO, and his wife Peg,
General Manager, and offers the longest tenured and holistically developed TMS in the industry.
The company’s software suite includes its industry-leading Cash Management and Funds
Transfer solutions which provide essential insights, automation, and tools to help large
enterprises manage global liquidity. The company also offers Accounting, Banking, and
Financial Instruments solutions to help treasury departments automate accounting procedures,
manage banking relationships, analyze bank fees, and manage investment and debt activity. To
facilitate these services, the company has direct connections with over 2,000 banks globally,
and integrations with hundreds of ERP and 3rd party systems.
“We built our company by creating mission critical products and providing top tier service to our
customers and partners,” said Mr. Pater. “This partnership with Mainsail will allow us to double
down on those efforts by accelerating innovation and delivering even greater value to treasury
departments,” added Pater. “We chose Mainsail for their experience scaling technology
companies and because they share our vision for building a global business with a focused
mission – build powerful software that provides greater visibility and control for corporate
treasuries while never outgrowing the intimate client service experience that is necessary for
companies to maximize value. In Mainsail we were looking not just for additional financial
resources, but also for a true long term partnership.”
“We see an opportunity to take an even greater leadership role in the market through innovation
and expansion of our products and services,” adds Ashley Pater, Senior Vice President of
Product Marketing. “Our goal is to stay one step ahead of the needs of our clients and this
investment will help us achieve that goal.”
Vinay Kashyap, Principal at Mainsail Partners, said, “Due to a number of factors, the role of the
treasury department at enterprise corporations has become increasingly difficult and more
important than ever. Rapid globalization, economic volatility and changing regulations have
added complexity for Treasurers, putting more pressure on their organizations,” added
Kashyap. “The GTreasury team has built a suite of products that reduces the complexity and
workload for treasury departments and allows them to focus on more strategic priorities.
Combined with a deep set of best practices and intellectual property from over 31 years in this
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business, the consultative and high-touch approach to their clients is second to none. We are
excited to invest behind this high-quality management team and a company that is so well
positioned in this rapidly evolving market.”
In connection with the growth equity investment from Mainsail, GTreasury recently announced
the opening of its first international office, in London, to support global expansion and its existing
multinational customer base.
http://businesswireindia.com/news/fulldetails/gtreasury-announces-usd42-million-growthinvestment-from-mainsail-partners/55490
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Bud raises £1.5 million in funding
Bank Tech / Solutions
10/27/17
Bud, a London, UK-based banking app and website that aggregates financial services, raised
£1.5m in funding.
The round was co-led by Banco Sabadell (through InnoCells and InnoCapital) and Investec with
participation from Force Over Mass Capital.
The company is using the fund to expand operations, hire new people, and to continue to
develop the platform.
Founded in 2015 by Ed Maslaveckas, CEO, and George Dunning, Bud is a tech platform that
links financial services such as bank accounts, credit, pensions, investments, FX & more from
traditional banks, fintech companies, and other industry players.
Partners include WiseAlpha, Goji, Growth Street, Trussle – 30mins, Scalable Capital,
Transfermate, and Assetz Capital, among others.
http://www.finsmes.com/2017/10/bud-raises-1-5m-in-funding.html
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Cognizant to acquire Zone, a leading full-service digital
agency
BPO
10/26/17
Cognizant today announced it has agreed to acquire Zone, one of the United Kingdom's leading
independent full-service digital agencies specializing in customer experience, digital strategy,
technology and content creation. The transaction is expected to close in the fourth quarter of
2017, subject to satisfaction of certain closing conditions. Financial details were not disclosed.
Established in 2000, Zone is headquartered in London. Recognized as Agency of the Year in
2016 by the British Interactive Marketing Association (BIMA), Zone serves well-recognized
brands across industries, including: adidas, Aviva, Barratt Homes, Deutsche Telekom, Maersk,
Marks & Spencer, and Unilever.
Zone's capabilities in application development, user experience and content strategy will
enhance Cognizant's established digital interactive expertise in experience design, human
science-driven insights, and analytics. With Zone, Cognizant will expand its capacity for
delivering digital interactive solutions to a broader base of C-suite decision-makers throughout
the UK and Europe.
Upon the close of the acquisition, Zone's more than 220 digital agency experts will become part
of the Cognizant Digital Business practice. Zone will retain its offices in London and Bristol, as
well as in Cologne, Germany.
"Effective digital strategy and implementation is mission critical for business today. We are
seeing unprecedented demand for digital expertise from clients across every industry and every
market. By joining Cognizant, we can significantly enhance the depth and breadth of our offering
to better serve the needs of both existing and future clients in the UK and beyond," said James
Freedman, Founder and Executive Chairman, Zone. "The leadership team at Cognizant shares
our ambition and entrepreneurial spirit, and we are thrilled to be working with them in the next
stage of Zone's evolution."
"The digital economy is all about content and context -- the right content, to the right person, at
the right time, via the right channel -- to create meaningful experiences," said Santosh Thomas,
President, Global Growth Markets, Cognizant. "CMOs and CIOs everywhere see how
technology is increasingly central to their marketing efforts, and they are seeking a partner who
can help them innovate and transform, using digital technologies to evolve their brands, foster
customer loyalties and drive growth. Combining Zone with Cognizant strengthens our end-toend capabilities and provides more localized access for clients in the UK and across Europe.
This acquisition will be another powerful step forward as we grow our capabilities in the digital
interactive space. We look forward to welcoming Zone's digital specialists and their expertise to
our team."

18 | P a g e

Weekly Deals Update – Week Ending 10/27/17

Go to Index

https://www.prnewswire.com/news-releases/cognizant-to-acquire-zone-a-leading-full-servicedigital-agency-300543660.html
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In April, HCL Technologies Ltd agreed to acquire US-based Urban Fulfillment Services LLC for
up to $30 million (Rs 193 crore) to boost its mortgage BPO business.
In the same month, diversified conglomerate Essar Group agreed to sell its BPO business
housed under Aegis Ltd to private equity firm Capital Square Partners, to cut debt.

FINANCIAL MANAGEMENT SOLUTIONS
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Andreessen Horowitz leads $30 million round in customer
data platform ActionIQ
Financial Management Solutions
10/23/17
ActionIQ on Monday raised a $30 million Series B round led by Silicon Valley VC firm
Andreessen Horowitz.
New York City-based ActionIQ is a customer data platform that collects and integrates
enterprise data sources.
The round brings ActionIQ’s total funding to about $45 million. The customer data platforms
Segment and mParticle, which have raised $109 million and $76 million, respectively, also have
announced large funding rounds in recent months.
Customer data platforms aggregate a business’s data with no interest in the data aside from
database costs. So ActionIQ is an SaaS company that doesn’t buy media, and while it offers
bespoke services for managing first-party data, it wouldn’t perform, say, marketing attribution.
“We are mar tech, but a big difference for us to a typical mar tech business is that we focus on
first-party data that’s PII [personally identifiable information, which is verboten in advertising],”
said co-founder and CEO Tasso Argyros.
ActionIQ is doing more work around audience segmentation and combining third-party data with
a client’s customer base, Argyros said, “but it’s not what we do.”
Survey the mar tech landscape and it becomes clear that “companies have a ton of data – every
customer phone call, transaction and touch point – without the means to ingest, compute and do
broad processing on that data,” said Martin Casado, a partner at Andreessen Horowitz who’s
also taking a seat on the ActionIQ board with the investment.
It’s also where ad tech and mar tech startups are beginning to see more friction with legacy
technology companies.
For data-heavy industries like telecommunications or retail, “to build a horizontal layer
aggregating all the data in one place and able to do a query across all of it, you would probably
need to bring in a systems integrator to build custom around, say, Hadoop,” Casado said. “And
it could cost tens of millions of dollars.”
ActionIQ’s pitch is to move and manage that data at a far lower rate, with a startup sensibility
over marketing integrations and partnering to compete.
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ActionIQ doesn’t build customer identity graphs, for instance, but integrates with cross-channel
identity vendors to improve the data quality, Argyros said. Because it is a step removed from
media buying, the startup can play nice with marketing clouds, “because they’re focused on
integrating products together, not with other vendors out there.”
The marketing department “is providing more and more of the insights that are driving
businesses and growth models,” Casado said. “And there aren’t tools right now bringing that
data across the organization.”
https://adexchanger.com/ad-exchange-news/andreessen-horowitz-leads-30m-round-customerdata-platform-actioniq/
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Predictive marketing startup Reflektion raises $12 million for
international expansion
Financial Management Solutions
10/25/17
Reflektion, a marketing startup that uses predictive analytics to increase conversion rates on ecommerce sites, has raised $12 million to support its international expansion plans. The new
funding is an extended Series B round led by Hasso Plattner, with participation from returning
investors Battery Ventures and Clear Ventures.
Reflektion has now raised $41.3 million since it was founded in 2012 by chief technology officer
Amar Chokhawala, a former Google engineer who was one of the earliest members of the
AdSense team.
The company claims that its software, which is now used by 70 brands including TOMS, Ann
Taylor and Sur La Table, can result in double-digit increases in conversion rates and average
order value by customizing the search results and product recommendations that shoppers see.
Its new capital will be used to improve tools including site search, photo search and automated
emails based on each customer’s shopping behavior, and grow its business in Europe, the
Middle East and Africa. The region currently accounts for 10% of Reflektion’s revenue and its
clients there include Hepsiburada, the largest e-commerce platform in Turkey. Chief marketing
officer Kurt Heinemann says Reflektion’s growth markets are the United Kingdom, France and
Germany, and it is also targeting new clients in Japan and Australia.
Reflektion is one of several marketing startups, including Dynamic Yield and AntVoice, that use
machine learning to help e-commerce companies leverage increasingly massive amounts of
customer data. Its tools build customer profiles by mapping their preferences and shopping
behavior, while adding more attributes and data points to product files so they are better suited
to features such as natural language processing and photo searches.
Heinemann says some of Reflektion’s success stories include boosting chocolate brand
Godiva’s sitewide conversion rate by 24% and increasing surfwear brand O’Neill’s conversion
rate by 26% and its overall pageviews by 62%.
https://techcrunch.com/2017/10/25/predictive-marketing-startup-reflektion-raises-12m-forinternational-expansion/
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InVision Acquires Brand.ai and Introduces Design System
Manager
Financial Management Solutions
10/25/17
InVision, the digital product design platform for creating the world’s best user experiences, has
acquired Brand.ai, a leading platform for managing design systems, and introduced InVision
Design System Manager (DSM). The teams’ combined efforts have resulted in the definitive tool
to help every product team create their own design system and innovate at scale like the world’s
most design-forward companies.
Every digital business faces a crucial challenge when they begin to scale—how to ship great
products quickly while still delivering a consistent user experience across multiple products and
teams. When there is not an agreed upon, up-to-date set of design elements and guidelines
shared across teams, user experiences become less coherent, teams waste effort re-designing
and engineering the same elements over and over, and it becomes increasingly difficult to
update and maintain one’s digital presence. Together, this results in poorer user experiences, a
slowed pace of innovation, and higher development and support costs. The world’s best digital
businesses rely on design systems to help them address this challenge. However, in the
absence of design system tooling, these teams have been forced to cobble together
homegrown solutions and processes that are neither scalable nor enterprise ready.
Helping every company address this challenge is what inspired InVision to join forces with the
Brand.ai team and develop DSM as the definitive solution for designing products at scale. It
provides teams with the following benefits:
• Create a single source of truth: InVision DSM gives teams one place to manage all
brand and UX components, so teams can stay in sync.
•

Design with ease: Designers can access the library seamlessly inside of tools like
Sketch and InVision Studio and, when necessary, push and pull changes to assets,
colors, text and layer styles, and even deeply nested symbols with a click.

•

Iterate with confidence: The entire library is versioned and synced across the whole
team so designers can update to the latest version or roll back at any time.

•

Manage updates collaboratively: DSM provides complete control over who can view or
edit each library within the company’s system with roles and permissions.

•

Share with external teams: DSM provides an automatically generated and customizable
web portal, giving external teams the ability to preview and use the design system.

•

Keep code in sync: When it’s time to loop developers in, they can use the DSM API to
connect to a hosted code library that integrates a company’s design system directly into
live code.
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Protect confidential information: InVision DSM is created to be enterprise ready from the
start, with features like SSO, private cloud, and more to protect your company’s most
strategic assets.

“Every organization creating digital experiences has a mandate to do more and move faster.
The challenge is that as teams scale, so do the challenges of maintaining consistency of design
and creating quality digital products worthy of their customers’ love,” said InVision CEO and CoFounder Clark Valberg. “Over the last few years, we’ve worked with and studied the best digital
product teams in the world and we’ve seen that they all have a comprehensive, functional
design system in place to help address this challenge. Together with the Brand.ai team, we’re
bringing those insights to the world with this incredibly powerful new tool.”
Beloved by thousands of teams and leading Fortune 500 companies, Brand.ai is one of the
most widely used tools for digital product teams looking to manage their design system. The
team has joined InVision, bringing their technology and expertise to the creation of Design
Systems Manager.
“To run at optimal capacity, design teams need to function as a cohesive unit, as opposed to
just the sum of their parts,” said Brand.ai CEO Ehud Halberstam. “Our goal has always been to
create a platform for design systems that empowers designers and promotes creativity through
cohesion. Joining the InVision team gives us the ability to execute on this on a much larger
playing field, bringing our passion for scalable design to millions of users.”
http://www.businesswire.com/news/home/20171025005391/en/InVision-Acquires-Brand.aiIntroduces-Design-System-Manager
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Wiztopic raises €3.7 million in funding
Financial Management Solutions
10/26/17
Wiztopic, a Paris, France-based provider of a corporate communications platform, raised €3.7m
in funding. Backers included NewAlpha Asset Management, Pierre-Antoine Dusoulier, and
Didier Rousseau.
The company intends to use the funds to further expand into US and Europe.
Led by CEO Raphaël Labbé, Wiztopic provides a SaaS-based corporate and financial
communications platform to optimize the management, distribution and performance analysis of
content.
Customers include over 100 enterprises such as listed companies (Schneider Electric,
Capgemini, Nexity) and banking and insurance companies (BPCE, Crédit Agricole, Saxo Bank,
AG2R , Allianz, Covea, Generali, Humanis). The company also has a New York office.
http://www.finsmes.com/2017/10/wiztopic-raises-e3-7m-in-funding.html
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Fast-growing Amperity raises $28 million round led by Tiger
Global, one month after launch
Financial Management Solutions
10/26/17
Amperity is an early-stage company, founded less than two years ago and launching just last
month — which makes its latest announcement all the more interesting.
The Seattle startup today announced a $28 million funding round led by Tiger Global
Management, a New York-based firm known globally for making long-term investments in
companies like Spotify, Facebook, LinkedIn, Flipkart, and other tech giants. Previous investor
Madrona Venture Group also participated in the round, which pushes total funding in the
marketing data startup to $37 million.
The backing from Tiger Global is a vote of confidence in Amperity’s long-term potential. The firm
uses a “ten-year-investment horizon” when targeting possible companies to invest in, and
Amperity fit the bill despite its nascent stage.
Tiger Global also led a $50 million round in Seattle-based real estate company Redfin, which
went public in July, and is an investor in Bellevue, Wash.-based OfferUp, a Craigslist competitor
valued at $1 billion after raising $119 million last year.
Its recent investments this year include leading a $230 million round in Chinese fresh produce
delivery startup MissFresh; it also led a $17.5 million round for sneaker-maker Allbirds and
participated in Quora’s $85 million round this past April. The firm is known for its large stakes in
global e-commerce giants like Amazon, JD.com, and Alibaba. Tiger Global was not available for
comment for this story; the firm does not have a website.
Amperity, meanwhile, just came out of stealth mode last month, revealing its platform that helps
marketers at some of the world’s largest companies better understand their individual customers
by connecting disparate data sources from across the internet.
Amperity CEO and co-founder Kabir Shahani told GeekWire that Tiger Global understands the
problems Amperity is trying to solve for customers, given its investments in other consumer
brands.
Shahani said the cash infusion came “a little bit faster than we thought and a little bit sooner
than we were intending, but it’s the right time to grow our business.”
“There’s no reason to wait when we know the market is there, the product works, and more and
more customers want to be able to get their hands on this,” he added.
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The money will go toward developing intellectual property; building out more features and
capabilities; and hiring. Amperity employs 40 people and expects to more than double its
headcount in the next year.
Amperity was previously working off a $9 million round it raised in February 2016 from Madrona
and investors like Liquid 2 Ventures founder Joe Montana; Founders’ Co-op partner Chris
DeVore; former Microsoft corporate vice president S. Somasegar; Concur co-founder Rajeev
Singh; former drugstore.com CEO Dawn LePore; Isilon Systems founder Sujal Patel; and
former ExactTarget chief marketing officer Tim Kopp, who now is a partner at Hyde Park
Ventures.
Amperity’s technology platform ties together unorganized data about individual customer habits
from across the internet — everything from an in-store transaction, online purchasing
tendencies, browsing behavior, mobile app activity, email campaign responses, CRM
information, etc. — and helps clients fine tune their targeted marketing campaigns.
After launching last month and announcing a partnership with Microsoft, Shahani said Amperity
is now getting “more than expected” inbound interest from companies ranging from various
industries.
Amperity had early pilot customers test its technology earlier this year and saw “extraordinary
results,” Shahani said last month, with revenue increasing and customer acquisition costs
dropping. The startup continues to build out its technology that ingests trillions of data points
from a single customer and crunches that information with machine learning to give marketers a
holistic understanding of a given user.
Amperity does have a variety of competitors. Many companies use their own software to
analyze internal marketing data; external consultancies offer something similar; and several
early-stage startups — Amplero, Lytics, and Usermind are three from the Pacific Northwest —
are attacking the same problem.
Still, Shahani believes Amperity is different.
“Ultimately the proof will be in the value delivered by the product and I’m thrilled about what
we’ve been able to deliver for our customers,” he said.
Shahani founded Amperity with Derek Slager; the entrepreneurs previously started Appature
and sold the Seattle-based healthcare marketing startup to IMS Health in 2013.
https://www.geekwire.com/2017/fast-growing-amperity-raises-28m-round-led-tiger-global-onemonth-launch/
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Intuit will acquire Exactor to expand QuickBooks platform
Financial Management Solutions
10/26/17
Exactor offers tools for sales and use tax calculations and filing. Its platform lets businesses
automate the end-to-end process of managing sales and use tax, and also includes filing and
payment services.
Intuit said it will integrate Exactor's technology into QuickBooks to help retail customers track
and file sales tax returns on-time. Intuit's press release seems to indicate that the entire Exactor
team will join Intuit after the deal closes.
"Exactor has spent the last decade developing automated compliance tools providing for small
business owner the same level of protection previously reserved for enterprise level companies,
lowering their cost of compliance, without compromising on quality," said Jonathan Barsade,
Exactor founder and CEO. "Bringing our service to the largest SMB accounting platform, simply
made sense."
Intuit also made a bevy of updates to the QuickBooks platform this week, including one-touch
electronic invoicing, a Gmail integration, and a next-generation mobile card payments reader.
The electronic invoicing feature is designed to help SMBs get paid faster via electronic
payments acceptance and expanded invoice tracking, Intuit said. QuickBooks users will also
soon be able to accept invoice payments through PayPal and Apple Pay.
The Gmail integration gives QuickBooks users an easier way to send electronic invoices from
within Gmail, as well as add events and descriptions to their invoices using Google Calendar
and import contacts from their G Suite accounts. SMBs can also sign up for QuickBooks Online
directly from the G Suite Marketplace.
http://www.zdnet.com/article/intuit-will-acquire-exactor-to-expand-quickbooks-platform/
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Ivalua acquires Directworks to further strengthen direct
materials management capabilities
Financial Management Solutions
10/27/17
Ivalua, a global leader in Cloud Spend Management, today announced that it has acquired
Directworks to better enable customers to manage direct materials and serve the needs of the
manufacturing industry.
Directworks provides a better way for highly engineered product manufacturers to work
collaboratively across teams and with suppliers to develop, launch and deliver more profitable
products. Leading manufacturers use Directworks' cloud-based platform to more effectively
engage stakeholders and suppliers and achieve greater product success.
“Our acquisition of Directworks reflects our continued commitment to ensuring the Ivalua
platform provides deep capabilities to manage all company spend categories and processes,”
said David Khuat-Duy, Corporate CEO of Ivalua. “By incorporating Directworks’ extensive
knowledge and capabilities into our platform, we will better enable management of direct
materials and advance the innovations we have already made in managing Bill of Materials and
enabling deep collaboration with suppliers and internal stakeholders. We are thrilled to welcome
the talented and knowledgeable Directworks team into the Ivalua family.”
“Directworks has helped manufacturers turn their suppliers into a competitive advantage,” said
Michele Myers, President of Directworks. “Directworks customers will now be able to do so and
manage the entire Source-Pay process with a single, analyst-recognized leading platform.”
http://www.businesswire.com/news/home/20171027005080/en/Ivalua-Acquires-DirectworksStrengthen-Direct-Materials-Management
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Medsphere Systems and Stockell Healthcare sign merger
agreement
Healthcare Tech
10/18/17
Medsphere Systems Corporation and Stockell Healthcare Systems today announced an
agreement to merge the two companies, uniting under one banner the leading subscriptionbased electronic health record (EHR) system and a suite of proven revenue cycle management
(RCM) tools. The transaction is expected to officially close later this month. Upon closing,
Stockell will become a division of Medsphere and continue to use the Stockell name.
Medsphere and Stockell are well acquainted through previous implementations but will now
work together even more closely.
For Medsphere and Stockell, the future is now and that future is in the cloud. This past summer
Medsphere initiated the company’s cloud strategy starting with Southern Inyo Hospital and
continuing that delivery model for other clients. Stockell provides InsightCS© and related
services to clients via its RCM Cloud© hosted service.
“We’ve collaborated several times on previous implementations, so this really seemed like a
natural and very beneficial evolution of the relationship,” said Medsphere President and CEO Irv
Lichtenwald. “The integration of OpenVista clinicals and InsightCS revenue cycle has already
created a system that dramatically improves operational efficiency and the bottom line for our
clients. We’re confident that subscription-based pricing and improved billing through an
integrated RCM system will mitigate the financial impact of a large healthcare IT purchase.”
Medsphere’s OpenVista EHR was initially derived from the U.S. Department of Veterans Affairs
proven VistA solution. Since its founding, Medsphere has systematically reduced dependence
on VistA by significantly enhancing the overall solution using modern technologies, including
mobility, improved patient documentation, population health and behavioral health modules, and
many more functional and foundational improvements.
Stockell’s InsightCS system features a full menu of solution options for managing key revenue
cycle touch points, including patient engagement, registration, scheduling, billing, collections,
business analytics and reporting. Hospitals and behavioral healthcare providers can significantly
cut IT infrastructure and support costs, close functional gaps in processes, reduce costs to
collect, maximize upfront self-pay collections, and provide better, more effective patient service.
“Every healthcare IT company is looking to fill gaps in functionality, and with this union both
Stockell and Medsphere become whole,” said Stockell Founder and CEO Rick Stockell. “Both
divisions continue to develop and enhance the overall system, of course, but the combination of
comprehensiveness and affordability we can now offer hospitals is exciting and unique. I see
stories every day about hospitals laying people off because of an EHR purchase. We are
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offering exactly the contrary experience, and we’re confident hospital leaders will see the benefit
quite clearly.”
The union with Stockell is only Medsphere’s most recent expansion. In June of last year
Medsphere merged with ambulatory healthcare IT solutions provider ChartLogic. In the spring of
2015 the company joined forces with Phoenix Health Systems, which according to recent
surveys conducted by Black Book Research, is the top-rated, non-EHR centric hospital IT
outsourcing company.
http://www.businesswire.com/news/home/20171018005326/en/Medsphere-Systems-StockellHealthcare-Sign-Merger-Agreement
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New York analytics firm boosts portfolio with acquisition of
Tampa health tech company
Healthcare Tech
10/26/17
ExlService Holdings Inc. plans to buy Health Integrated, a Tampa company that provides care
management for health plans.
ExlService (NASDAQ: EXLS), a New York analytics firm, said it had a deal with Health
Integrated in an earnings report released early Thursday, but did not disclose the financial terms
of the transaction.
Health Integrated provides technology and analytics services for health plans. The company
serves more than 5 million lives in the Medicaid, Medicare and dual eligible populations.
Health Integrated received $4 million in venture debt financing in 2014 from Western
Technology Investment, a San Jose-based technology and life sciences-focused venture debt
fund that invested previously in Facebook and Google, among others.
Health Integrated brought on a new CEO, Zachary Fritz, last year, to succeed Shan Padda,
longtime majority shareholder and CEO for 11 years.
A call to Fritz for additional comment on the deal with ExlService was pending return.
The acquisition is expected to close in the first quarter of 2018, ExlService said.
https://www.bizjournals.com/tampabay/news/2017/10/26/new-york-analytics-firm-boostsportfolio-with.html
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Shift Technology raises another $28 million to prevent
fraudulent insurance claims
Insurance
10/23/17
Shift Technology is raising a Series B round of $28 million from Accel and General Catalyst.
Accel had already led the company’s previous round. Existing investors Elaia Partners and Iris
Capital are also participating in today’s round.
And it seems like the startup has grown quite a lot since my last article. Shift Technology has
now processed more than 100 million claims and revenue has grown by more than 800 percent.
Shift Technology uses artificial intelligence and huge data sets to detect patterns and flag
fraudulent insurance claims. It is a software-as-a-service platform designed for insurance
companies.
While there are a ton of fraudulent claims, they are sometimes hard to spot. And it also requires
a lot of resources to look at all claims.
Shift Technology has convinced 45 companies they should spend a bit of money on a startup so
they could save a lot of money. It’s an easy sell, and I’m not surprised that dozens of companies
are now relying on Shift Technology. The startup also has expanded to healthcare products and
is working with AG2R La Mondiale.
With today’s funding round, Shift Technology plans to open an office in New York and another
one in Tokyo. This way, the startup can get clients in other markets and expand to new
industries.
https://techcrunch.com/2017/10/23/shift-raises-another-28-million-to-prevent-fraudulentinsurance-claims/
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Insurtech startup, Insurdata, raises more than $1 million in
seed financing
Insurance
10/24/17
Insurdata, an insurtech firm that provides re/insurance underwriters with property-specific data
to support their pricing, underwriting and portfolio management decisions, announced it has
raised over $1 million in seed financing from investors including Menlo Ventures, Anthemis
Group, and Plug and Play.
London-based Insurdata said it specializes in high-resolution, peril-specific exposures and
building-level risk data, using technology that includes mobile augmented reality and 3-D model
creation, providing both desktop and mobile solutions.
“The quality of exposure data available to the insurance industry for underwriting purposes as
well as overall portfolio management is simply not accurate enough,” said Jason Futers, CEO of
Insurdata. “At Insurdata, we want to bring greater clarity to the underwriting process through
providing the industry at large with access to much more granular and peril-specific data, and
ensuring exposure data is always relevant and up-to-date.”
“We are at an early stage, but we’re moving rapidly, and the market reaction has been
phenomenal. We already have re/insurers piloting our solutions and benchmarking their data
resolution against that provided via our technology,” he added.
“Insurdata is one of our first investments in the insurtech space,” said Venky Ganesan, partner
at Menlo Ventures. “It is clear that what the firm offers to the insurance industry through
providing data at a level of resolution multiple times higher than currently available will be a
game changer for both insurers and reinsurers.”
Ruth Foxe Blader, director at Anthemis, said: “The lack of high resolution data on individual
exposures has long been a major stumbling block for the insurance industry in terms of its ability
to price risk accurately. What Insurdata provides is the data depth to support a much more
refined and precise pricing approach.”
“What is truly ground-breaking about the Insurdata approach is that it offers insurance
underwriters the ability to carry out a virtual walk-through of their property portfolios,” said
Saeed Amidi, founder and CEO of Plug and Play. “No other insurance technology allows
insurers to get this close to the risks they cover.”
http://www.insurancejournal.com/news/international/2017/10/24/469175.htm
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InsureTech startup Homelyfe secures $2.8 million
Insurance
10/26/17
Homelyfe closed $2.8 million in seed financing led by Talis Capital and Peterson Partners.
London-based Homelyfe created an app for buying and managing insurance. Users view
multiple insurance policies all in one place in real time, making it easy for them to compare and
purchase the best options.The insurance bought will be valid for six months, with a 14-day free
cancellation period.
App users pay an one-time fee of £35 to cover up to £2,250 of fees.
https://newscenter.io/2017/10/insuretech-startup-homelyfe-secures-2-8-million/
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Foxconn backs $16 million Series B for bitcoin startup Abra
Payments
10/23/17
Bitcoin startup Abra has completed a $16 million Series B led by manufacturing giant Foxconn.
Announced today at the Money2020 conference in Las Vegas, the new capital brings Abra's
total funding to more than $30 million. Other participants in the round include new investors
Silver8 Capital and Ignia, as well as previous Abra backers Arbor Ventures, American Express,
Jungle Ventures, Lehrer Hippeau and RRE.
However, just as notable is that the round marks Foxconn's first investment in a bitcoin-focused
firm.
While, previously, Foxconn has tested blockchain technology for supply chain management, its
investment in Abra shows a new willingness for the company – best known as the manufacturer
of Apple's iPhone – to embrace other potential use cases. Since Abra is a purveyor of a bitcoin
remittance app, the investment could be read as a business-to-consumer and financial inclusion
play.
Still, Abra founder and CEO Bill Barhydt was quick to note that he envisions his company's
technology as having broader implications, including those that might be of interest to large
manufacturing firms.
Armed with a platform that enables bitcoin micropayments and smart contracts, Barhydt went so
far as to project that Abra's technology can underpin a new type of consumer credit product. In
this vision, makers of refrigerators, televisions and more could lease appliances to people who
may not want to pay the full value upfront – with blockchain technology giving consumers an
incentive to make installment payments.
Barhydt told CoinDesk: "We foresee a whole new market growing in this area of consumer asset
finance."
To be sure, the idea of smart contract-connected IoT appliances has been talked about for
years, with little to show for it so far. Further, Foxconn's investment is just that, and no
manufacturer has yet committed to testing out Barhydt's idea.
But Foxconn finds it compelling. Jack Lee, a founder and managing partner at HCM
International, the manufacturer's venture capital arm, said he believes that Abra could usher in
what he called a "new era" of financial inclusion via solutions like credit services.
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In an interview with CoinDesk, Lee added that, from a business perspective, "companies can
make more money from delivering the [financial] service than just from making margins on the
hardware."
Also boding well for the leasing concept is the fact that, in addition to its contract work for
companies like Apple, Foxconn also owns Sharp, the consumer home appliance brand.
"I'd hope they'd be one of the first [to try it]," Barhydt said.
But while ambitious, the plans are not without precedent.
Barhydt's new vision was inspired by his travels in Africa, where he saw how solar companies
were integrating products into mobile money systems like Kenya's M-Pesa by embedding
cellular modems in hardware. If the consumers made weekly payments, solar lanterns worked;
if not, they would be remotely shut off.
This pay-as-you-go "jukebox model," as Barhydt calls it, has made solar more widely affordable.
Bitcoin, Barhydt contends, enables replication of that consumer financing model on a global
scale, for a broader range of consumer asset purchases – particularly when used in the
background the way Abra does. While consumers who use Abra's flagship payment app can
hold balances in local fiat currencies (it's actually bitcoin, hedged with smart contracts), transfers
between wallets ride on bitcoin's rails, which know no borders.
That global reach would enable manufacturers to offer this kind of digitized credit to consumers
in more places, Barhydt said.
"If I want to ship a device anywhere in the world without having to modify the device or create
limitations on where the device can be shipped, I need a guaranteed payment vehicle that
would work in any country," he said, adding:
"I believe Abra and the way we use bitcoin solves that problem. The alternative is to figure out a
country-by-country payment model."
Of course, this new consumer credit use case depends on bitcoin being able to resolve its
longstanding scaling challenges and hold down network transaction fees so that regular, small
payments become viable.
Barhydt readily acknowledged this big "if."
"Everything I’m saying assumes that bitcoin scales correctly," he said.
In the short term, this means Barhydt believes bitcoin needs the capacity benefits from a block
size increase, and that he favors the contentious Segwit2x hard fork expected in mid-November.
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Still, despite the uncertainties surrounding bitcoin, Barhydt said he considers the protocol
"uniquely qualified" to execute the kind of smart contracts Abra already uses for payments and
investment products and that it now hopes to pioneer for consumer asset finance.
Even though ethereum, unlike bitcoin, was designed specifically for smart contracts, "there's still
a lot of security issues" with that protocol, he said.
Moreover, Abra's smart contracts basically boil down to moving value from A to B under certain
conditions, which is simple enough for bitcoin to handle, Barhydt said.
"If I needed some Turing-complete smart contract to fill my vision, then bitcoin would probably
be hard to do," he said. "The reason we trust bitcoin in the scenario I described is that it doesn’t
require bitcoin to do a lot, it just requires it to do it really well."
https://www.coindesk.com/abra-bitcoin-16-million-series-b-foxconn/
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Current secures $5 million in Series A investment
Payments
10/25/17
Financial technology company Current today announced today it has raised $5 million in a
Series A funding round led by QED Investors, with additional investment from Cota Capital. In
conjunction with the investment, QED's Founding Partner Frank Rotman will join Current's
Board of Directors. Current is building a mobile, digital-first payments platform free of traditional
banking constraints. The company has focused its efforts on families, and in particular, teens –
mobile and digital natives with no preconceptions about traditional banking and payment
methods.
"More and more consumers and retailers are eschewing cash for digital payments, yet the
market seems to want teenagers to start-off with a traditional checking account," said Current
Founder and CEO Stuart Sopp. "We are introducing teenagers into the financial system with
digital payments and a set of mobile tools that leave behind the outdated structures of traditional
banking and better prepare them for the future."
There are 30 million teenagers currently in the United States, with five million more aging into
this demographic each year. Teens approach money, transactions, and value differently than
their parents' generation -- they're abandoning cash more quickly, only using it when absolutely
necessary, and half as often as adults. Teen behavior on Current follows this trend, with ATM
withdrawals representing less than four percent of their transactions.
Additionally, teens are twice as likely to shop online than adults, with online purchases
accounting for 17.9 percent of teen spending, versus only 8.6 percent of adult purchases.
Current is building products and solutions that meet the needs of digital payments natives now,
and when control their own purchasing activities when they grow older.
"While the need for a Family Banking product has been around for decades, the available
technology wasn't able to address these needs. With the proliferation of smartphones and the
increase in digital payments being accepted universally, the timing is perfect for a company like
Current to emerge," said Frank Rotman, founding partner at QED Investors. "Traditional bank
products designed on top of legacy infrastructure can't solve the problem. Current can."
Founded in June 2015, Current's early development was backed by Expa and Human Ventures.
The company brought its teen-oriented debit card and app -- the Current Student Account -- to
market in May 2017.
Teens appreciate the control Current provides them over spending and saving, the reliability of
knowing when their funds will be transferred, and the ability to check their balance at any
time.Parents value the convenience of Current, including instantly transfers of money to their
kids for allowance, chores and one-time events or emergencies. They also value the visibility
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Current provides into spending, with real-time spending alerts letting them keep an eye on
purchases while giving their kids the space and relative independence to mature.
With the Series A round of investment, Current has assembled a group of strong business
partners who believe in the company's vision, have confidence in the business, and bring
invaluable experience, counsel and resources. "The commitment of our Series A investors to
our business is recognition of our hard work to date, and a big vote of confidence for our future,"
said Sopp.
https://www.prnewswire.com/news-releases/current-secures-5m-in-series-a-investment-tocontinue-to-build-the-future-of-banking-300542730.html
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Nasdaq completes acquisition of eVestment
Securities
10/23/17
Nasdaq today announced the completion of its acquisition of eVestment, an industry leading
content and analytics provider used by asset managers, investment consultants and asset
owners to help facilitate institutional investment decisions.
Nasdaq entered into an agreement to acquire eVestment in September. The deal will further
enhance Nasdaq's robust Global Information Services business by allowing the company to
broaden its reach into the buy-side and leverage the extensive expertise of the leadership team.
Nasdaq's data and index operations, coupled with eVestment's institutional focus, will result in
the creation of new solutions and expanded distribution to support the asset management
community.
http://www.nasdaq.com/press-release/nasdaq-completes-acquisition-of-evestment-2017102301205
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Bux raises €10.6 million in Series C funding
Securities
10/24/17
Bux, an Amsterdam, The Netherlands-based fintech startup, raised €10.6m in Series C funding.
The round was led by HV Holtzbrinck Ventures, with participation from Velocity Capital and a
number of influential angel investors, including former Booking.com CMO Arthur Kosten and
Thierry Schaap, co-founder of online brokerage firm BinckBank.
The company, which also opened the pre-registration of its inaugural crowdfunding campaign
on Seedrs, giving over one million BUX users the opportunity to own shares in the business,
intends to use the funds to undertake product expansion to be able to create a full suite of apps
by 2020, ranging from short term trading, to long-term investing.
Led by Nick Bortot, CEO and founder, Bux provides an international community-based trading
app, primarily aimed at those with no experience with trading, which has already been rolled out
across eight European countries, with over 200,000 users from the UK alone.
The company has partnered with British-German broker ayondo Markets Ltd, who is licensed by
the UK’s Financial Conduct Authority (FCA).
Consequently, users can trade with real money which is subject to the FCA regulations and their
funds are covered by the UK’s Financial Services Compensation Scheme.
Bux has introduced a number of rules to ensure users don’t take irresponsible risks. These
mitigations include:
• Diversification: BUXsters cannot invest the entire value of their account in one stock –
they have to spread their risk
•

Risk management: BUXsters cannot lose more than the amount invested

•

Experience: All new BUXsters have to start with funBUX – a virtual currency

•

Limited leverage: Does not offer ridiculously high leverages

•

Transparency: BUX always clearly discloses transaction costs and they don’t make
money off the spread as there are no bid and ask prices; everyone trades on one price.

http://www.finsmes.com/2017/10/bux-raises-e10-6m-in-series-c-funding.html
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Intercontinental Exchange announces agreement to acquire
Virtu BondPoint
Securities
10/24/17
Intercontinental Exchange, a leading operator of global exchanges and clearing houses and
provider of data and listings services, has entered into an agreement to acquire Virtu BondPoint
from Virtu Financial for $400 million in cash. The transaction is expected to close in the first
quarter of 2018, and the closing is subject to applicable regulatory reviews and approvals. ICE
will provide further details on its third quarter earnings call on November 2, 2017.
BondPoint is a leading provider of electronic fixed income trading solutions for the buy-side and
sell-side offering access to centralized liquidity and automated trade execution services through
its ATS linking more than 500 financial services firms.
“We believe adding BondPoint’s capabilities to our data and technology infrastructure will allow
us to continue to innovate for our customers as the fixed income markets evolve,” said ICE
Chairman and CEO Jeffrey C. Sprecher. “We look forward to welcoming the BondPoint team to
ICE, and supporting solutions that enable our customers to transact with confidence in an
increasingly transparent, automated and data-driven marketplace.”
http://www.businesswire.com/news/home/20171024006685/en/Intercontinental-ExchangeAnnounces-Agreement-Acquire-Virtu-BondPoint
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Credit Sesame scores $42 million in funding
Securities
10/26/17
Credit Sesame, a fast-growing, personalized credit service and financial wellness company,
announced today it has raised over $42 million in equity and venture debt. The funding comes
from existing and new investors including Menlo Ventures, Inventus Capital, Globespan Capital,
IA Capital, SF Capital, among others, along with a strategic investor. The funds will be used to
accelerate the company’s growth, hiring, and member acquisition, and to advance its analytics,
robo-advisor and machine learning technologies. Credit Sesame’s robo-advisor technology
leverages its significant consumer data and analytics along with thousands of rules and insights
that have been developed and proven over the past several years. As the first of its kind in the
industry, this technology aims to simplify and automate the management of consumer credit and
loans, addressing the liability side of the balance sheet and helping consumers achieve
improved financial wellness.
“While many companies have spent the last few years catching up to our free credit score
offerings for consumers, Credit Sesame has been developing and proving robo-advisor
technology,” said Adrian Nazari, founder and CEO of Credit Sesame. “This technology
translates consumer financial and credit information into simple and actionable steps that
consumers can easily understand and utilize to improve their financial profile and leverage their
credit. As a result, 45% of our members are engaged monthly, helping us achieve an
unprecedented relationship and engagement with our members.”
Launched in 2011, Credit Sesame has attracted over 12 million members. The mobile and web
solution provides consumers with tools to build a path to achieve financial wellness, including
free access to their credit profile complete with their credit score, credit report grades, credit
monitoring, interactive step-by-step tools and recommendations for better lending options.
Credit Sesame has seen over 100 percent annual growth for the past three years and achieved
full profitability in early 2017. A new strategic investor has also joined Credit Sesame’s
consortium of investors in this round. A separate strategic partnership may be announced in the
near future that will allow millions more to benefit from Credit Sesame’s services. With this
funding Credit Sesame intends to add over 100 new employees to its offices in downtown
Mountain View and its newly acquired office in San Francisco in the next 12 months, with the
majority of hiring focused on increasing engineering, data science and analytics teams.
The new $42 million in funding is comprised of $26.6M in equity and $15.5M in venture debt,
bringing the San Francisco-based fintech company’s total funding to over $77 million. Financial
Technology Partners LP acted as an exclusive strategic and financial advisor to Credit Sesame
for this round.
https://www.finextra.com/pressarticle/71375/credit-sesame-scores-42-million-in-funding
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ICE to sell commodities trading platform Trayport for £550
million
Securities
10/27/17
Intercontinental Exchange, the US group, plans to sell Trayport, a UK commodities trading
platform it bought nearly two years ago, to Canadian exchange TMX Group in a deal valued at
£550m.
ICE said on Friday that it will sell Trayport for £550m in cash, but in return buy the energy broker
Shorcan Energy and NGX, an Alberta-based exchange, together valued at £200m.
The exchange and clearing house operator had come under pressure for buying Trayport in late
2015 for $650m on the grounds that the deal could curb competition in the European energy
trading market.
In March, the UK appeals court upheld a ruling by the Competition and Markets Authority that
ICE had to sell the business. The CMA’s initial ruling last October was the first time the CMA
had demanded a company sell an asset it had already bought since the watchdog replaced the
merged Office of Fair Trading and Competition Commission in 2014.
The CMA has approved the sale to TMX Group, the owner of the Toronto Stock Exchange, ICE
said. ICE added that it had entered into a non-binding memorandum of understanding agreeing
to “explore in future further avenues for possible collaboration” with the Canadian group.
TMX Group said the deal was expected to have a positive impact on its adjusted earnings per
share and be accretive in 2018.
https://www.ft.com/content/fdcdb421-1570-3cb5-ba4a-4b2fe8b514a1
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Nelnet to acquire Great Lakes Educational Loan Services
Specialty Finance / Alternate Lending
10/19/17
Nelnet (NYSE: NNI) announced today it has entered into a definitive and binding agreement
with Great Lakes Higher Education Corporation to acquire 100% of the stock of their student
loan servicing company, Great Lakes Educational Loan Services, Inc. (referred to as Great
Lakes throughout this press release).
"This is a perfect match of two student loan servicing organizations with closely aligned values
anchored on delivering unparalleled customer experiences," said Jeff Noordhoek, Nelnet chief
executive officer. "Great Lakes has a history of serving students and their families with integrity,
high standards, and great service. We could not be more excited for them to join the Nelnet
family."
"We are bringing together 90 years of industry experience, including providing outstanding
service to federal and private student loan borrowers, lenders, and schools. With our combined
resources, we will take an approach that features best-in-class technology systems, proven
operational capabilities, and customer experience innovations, to create a superior experience
that ensures all borrowers find the best repayment options for their individual circumstances,"
said Noordhoek. "Great Lakes and Nelnet now have the opportunity to transform student loan
servicing for millions of borrowers, providing a consistent and unmatched borrower experience
and the best technology for student loan servicing."
Headquartered in Madison, Wisconsin, Great Lakes and its parent affiliated group have been
helping students access higher education since 1967. Today, Great Lakes has 1,800
employees.
"Today is a great day for Great Lakes and our employees, and the customers we have the
opportunity to serve," said Jeff Crosby, Great Lakes chief executive officer. "Great Lakes and
Nelnet have been leaders in student loan servicing for decades by focusing on operational
excellence and by believing we can always do more to serve our customers. Our values and
teams complement each other and I am confident we will be able to do even more to improve
the lives of the borrowers, lenders, and schools we serve as a part of the same team."
In 2009, Great Lakes and Nelnet were awarded contracts to service government-owned student
loans on behalf of the U.S. Department of Education. These contracts are set to expire in June
2019.
After the transaction settles, Great Lakes and Nelnet will maintain their distinct brands, servicing
operations, and operational teams, with Jeff Crosby leading Great Lakes as its chief executive
officer, and each will continue to compete for new student loan volume under its respective
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existing contract with the Department of Education. Over time, shared services teams will
integrate and support both the Great Lakes and Nelnet servicing operations.
Nelnet and Great Lakes have also been working together for almost two years to develop a
new, world class servicing system for government-owned student loans through a joint venture.
The servicing platform under development will utilize modern technology to effectively scale for
additional volume, protect customer information, and support enhanced borrower experience
initiatives. The efficiencies gained by leveraging a single platform for government-owned loans
supporting millions more borrowers will give Great Lakes and Nelnet opportunities to invest in
strategies to further enhance borrower experiences.
"Moving forward with the development of our state-of-the-art loan servicing platform will enable
us to provide the best possible experience for borrowers as our organizations come closer
together," said Joe Popevis, president of Nelnet Diversified Solutions (NDS). NDS owns Nelnet
Servicing, Nelnet's servicing business, and will also own Great Lakes' servicing business. "This
transaction accelerates our technology integration and collaboration, leaving us in the strongest
position possible to enhance the development of the new platform."
Under the terms of the agreement, Nelnet will pay $150.0 million in cash for all of the
outstanding stock of Great Lakes. The transaction will settle on January 1, 2018, subject to
customary closing conditions, primarily the expiration or termination of the applicable waiting
periods under the Hart-Scott-Rodino Antitrust Improvements Act of 1976.
Great Lakes will also continue to provide technology and certain administrative support services
to Great Lakes Higher Education Corporation pursuant to a guarantor services agreement.
https://www.prnewswire.com/news-releases/nelnet-to-acquire-great-lakes-educational-loanservices-300539508.html
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Cisco agrees to acquire BroadSoft for $1.9 billion
Data & Analytics / IoT
10/23/17
Cisco Systems, the worlds largest networking gear manufacturer, announced an agreement on
Monday to acquire BroadSoft for $1.9 billion.
Cisco said it would pay $55 per share, in cash. BroadSoft shares had closed at $54.90 on
Friday, giving the company a market capitalization of $1.67 billion. Shares opened about 1.5
percent higher on Monday after the deal was announced.
The deal, which comes after Reuters first reported in August that BroadSoft was exploring a
sale, allows Cisco to further diversify away from its stagnating switches and routers business by
giving it a stronger foothold in selling unified communications software to big
telecommunications firms.
Cisco CEO Chuck Robbins told CNBC that the deal will help Cisco's enterprise clients and small
businesses connect better with consumers.
"Every customer, when they think about their digital strategies, they think about how they
interact with their customers," Robbins told "Squawk on the Street." "This acquisition of
BroadSoft actually gives us the most comprehensive set of collaboration solutions for our
customers."
The BroadSoft deal would be Cisco's second major acquisition this year following the $3.7
billion acquisition of privately held AppDynamics in March.
After the 2016 election, Robbins told CNBC that tax reform, particularly the repatriation of
overseas cash, would prompt Cisco to look into mergers and acquisitions. Cisco's latest deal
comes as there is mounting pressure on Capitol Hill to pass a budget and focus on tax cuts.
When asked on Monday, Robbins told CNBC that the prospect of tax reform did not impact the
timing of the BroadSoft deal.
"To date, we have not had any deals that we have considered that we have delayed, or put on
hold, because of waiting on repatriation," Robbins said. "Obviously we remain very optimistic
about tax reform, and are hopeful that something will happen late this year or early in 2018."
With its traditional business of making switches and routers seeing revenue declines, Cisco, like
other legacy technology firms, has been focusing on high-growth areas such as security, the
Internet of Things and cloud computing.
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Based in Gaithersburg, Maryland, BroadSoft provides software and services that enable mobile,
fixed-line and cable service providers to offer unified communications over their internet protocol
networks.
BroadSoft has historically sold its products to large telecommunications companies such as
Verizon Communications and AT&T, which then resell the software to their business customers.
BroadSoft has recently tried to revamp its business model to sell directly to these customers, a
move that risks its relationships with its telecommunications partners, according to a Barclays
Plc research report.
New York-based hedge fund P2 Capital Partners owned a 4.6 percent stake in BroadSoft as of
the end of June, according to Thomson Reuters data. P2 has often behaved as an activist
shareholder and has even offered to buy companies in which it has invested.
Another BroadSoft shareholder with a history of acquisitions is buyout firm KKR, which is
BroadSofts 13th-largest shareholder, according to Thomson Reuters data.
https://www.cnbc.com/2017/10/23/cisco-nears-deal-to-acquire-telecom-software-makerbroadsoft-source.html
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Skybox Security raises $150 mln in funding led by CVC
Data & Analytics / IoT
10/25/17
U.S.-Israeli cybersecurity management firm Skybox Security said on Wednesday it signed an
agreement to receive a $150 million investment led by CVC Capital Partners’ Growth Fund.
CVC will invest $100 million in Skybox, while private equity firm Pantheon will add another $50
million.
The funding round will go towards accelerating investment in sales and marketing, customer
care and research and development. It will also be used for potential mergers and acquisitions,
to capitalize on a $10 billion market opportunity in cybersecurity management, Skybox said.
Skybox builds cybersecurity management software, which uses analytics to prioritize an
organization’s risk exposures and recommend action to address those exposures.
The company said it has a compound annual growth rate (CAGR) of 46 percent and positive
cash flow between 2014 and 2016.
In the first half of 2017, Skybox posted a 62 percent increase in sales, it said. (Reporting by
Steven Scheer)
https://www.reuters.com/article/cyber-skybox-fundraising/skybox-security-raises-150-mln-infunding-led-by-cvc-idUSL8N1N05KY
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Security startup PacketSled acquires $3.6 million
Data & Analytics / IoT
10/27/17
According to a recent SEC filing, PacketSled has secured $3.6 million in financing from an
undisclosed investor.
PacketSled automates incident response by fusing business context, AI, entity enrichment and
detection with network visibility. Used for real-time analysis and response, its platform leverages
continuous stream monitoring and retrospection to provide network forensics and security
analytics. Breach response teams, security analysts, and SOC teams can integrate
PacketSled’s deep network context into their playbooks and SIEMS, or use it by itself to reduce
investigation time, cost, and expertise required to respond to persistent threats, malware, insider
attacks, and nation-state espionage efforts.
https://newscenter.io/2017/10/security-startup-packetsled-acquires-3-6-million/
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Templum raises $2.7 million in seed funding round
Others
10/26/17
Templum, LLC, today announced that it has closed a seed funding round totaling $2.7 million
led Raptor Group, Galaxy Investment Partners, Blockchain Capital and firstminute.capital. The
funding follows Templum's recent agreement with broker dealer Liquid M Capital, LLC, to
launch a regulatory compliant turn-key solution, known as Templum, for the initial issuance and
secondary trading of Initial Coin Offerings ("ICOs") as securities. Templum will use the seed
capital for operational expansion, product development and talent acquisition.
"ICOs offer innovative organizations an efficient alternative for raising capital. However, ICOs in
their current form can be highly risky for issuers and investors. Templum will provide the
necessary transparency, accountability and investor protection to reduce risks and encourage
more widespread acceptance of ICOs," said Chris Pallotta, Templum Founder and Chief
Executive Officer.
"Templum has entered the ICO market at the ideal time when compliance and investor
protection are top of mind for industry participants. Their solutions provide much needed
certainty regarding regulatory obligations, safeguards to protect investors and a vital secondary
marketplace for liquidity. We're excited to partner with Templum to further democratize access
to digital assets while bolstering overall market integrity," said Bart Stephens, Blockchain Capital
Co-Founder and Managing Partner.
Until recently, the U.S. ICO market has operated in a manner that did not focus on compliance
with U.S. and foreign securities laws. The Securities and Exchange Commission ("SEC")
released an investigative report on July 25, 2017, concluding that offers and sales of digital
assets that are securities by "virtual" organizations in the U.S. are subject to the requirements of
the federal securities laws. Subsequently, some ICOs conducted prior to the SEC's investigative
report could be deemed to have violated securities laws and ICO issuers could be held liable for
these violations. In response, Templum and Liquid M Capital recently submitted a letter asking
the SEC to grant ICO issuers a grace period of 180 days to remediate any possible violations
related to their past ICOs, except those that may have involved fraud.
Commenting on the letter, Mr. Pallotta said, "We will continue to advocate for the advancement
of the digital asset community that is balanced with the need for regulatory compliance and
investor protection. We believe narrowly tailored remedial relief solution for these issuers and
investors will support the innovative ICO model while helping issuers meet the necessary
regulatory requirements within an established securities framework like the one we offer."
https://www.prnewswire.com/news-releases/templum-raises-27-million-in-seed-funding-round300543890.html
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